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TO CAR DEALERS IN 


Olympia, Wash., May 13.—In a 
decision of vital interest to auto- 
mobile dealers throughout this 
State, the Washington Supreme 
Court has ruled that negotiable 
contracts containing clauses for- 
bidding counter claims are con- 
trary to public policy. 

In so deciding, the Supreme 
Court reversed a King county 
court decision granting the Mo- 
tor Contract Company of Seattle 
|} a judgment against W. M. Van 
Der Volgen, The contract com- 
pany sued to recover an automo- 
bile sold on contract. Two pay- 
ments were due on the contract 
Van Der Volgen contended that 
usurious interest was charged 
and that the dealer had misrep- 
resented the condition of the au- 
tomobile invalved. 


‘SMALL INDUSTRIES 
| PLAN CONFERENCE AT 
LAKE GEORGE AUG. 10 


USTIN, Tex., May 13.— 

The Texas State Legis- | 
lature has passed regulatory 
laws which will practically 
drive motor trucks from the 
highways, according to truck 
line executives. The legisla- | 
tion is regarded as a victory | 
for the railroads, which have 
been instrumental in secur ing 
its enactment. 

One of the laws will seek to curb 
the hauling of cotton by motor} 
truck to the seacoast from interior 
points. as it limits trarmsportation 
by trucks not fully inclosed to ten | 
compressed square bales or twenty 
round bales of cotton. All gin- 

“baled cotton must be 
the first compress on the wa 
point of export. 

Another bill limits the maximum 
load of any motor bus or truck op- 
erated on a state highway to 7,000 | 
pounds, against the average of 15,000 
pounds heretofore sanctioned. The | 
maximum weight of the motor ve- 
hicle is not limited, although the 
length of the truck is put at 35 feet, 
and truck and trailer at 45 feet. 

Common carrier trucks will also 
have to secure a certificate of con- | 
venience and necessity from the 
State Railroad Commission before 
they may do business. In consider- | 
ing the application. the commission 





time in the industrial history of the 
United States there is to be a con- 
t » 


This 


N. Y., and the organizers hope that 

| it will be an important step toward 
the solution of some of the prob- 
| lems of management that are con- 
| fronting the smaller manufacturing 
| industries. 

The significance of this conven- 
tion was pointed out yesterday in a 
|statement issued by the National 
Industrial Conference Board, show- 
ing that, according to the latest 
available census figures, only 3.4 
per cent. of all manufacturing es- 
tablishments in the United 
employ more than 250 wage earners, 
i 


5) 1 (Continued on Page 10) 


(Continued on Page 


Indianapolis, May 13.—The Stutz Motor Car Company 
has announced that the first retail model of the DV-32 has 
just come off the assembly line. The engine of this car is 
an eight, with four valves per cylinder. The engine will be 
used in the Decoration Day race at _the Speedway. 


Los Angeles, May 13.—E. W. ‘Clark. chairman of the 
board of the Union Oil Company of California, died here 
today of a sudden heart attack. Mr. Clark was a well 


known figure in the oil business. 
* . oo 


New York, May 13.—The Iron Age says: “Steel dem 
shows a tendency to level off rather than to decrease fur- 
ther, and the gradual decline in ingot output which began 
in the latter part of March has been arrested. 
of finishing mills continue to vary, with slight gains in 


IMPORTANT DECISION 


held next August 10 at Lake George, | 


, Company of Springfield, 
States 
| Conn., 


| Editorial: 


and 


Operations 


some products offset by losses in others, but raw steel pro-| 


duction for the country at large remains unchanged at 47 
per cent. of capacity. 
“Factors that have done the most to check the down- 


| Chevrolet car sales in April 


ward trend of steel demand are a better performance by the, 


automobile industry than had been expected and a larger 
movement of structural steel, reinforcing bars and 
pipe. Tin plate production, although still relatively high 
at 70 to 75 per cent. of capacity, 
seasonal influences, and specifications from farm equip- 
ment makers have receded. - 


line 


is tapering in line with 


' 


| Reflect 


| 


|}month, but G. M. export sales 
jin 


¢. t. “APRIL 


WASHINGTON a | EXPORTS SHOW: 


IMPROVEMENT 


Gradual Upturn 
In Car Sales in For- 
eign Markets 


| 


EW YORK, May 13.— 

Continued recovery in 
automobile sales in foreign 
markets is reflected in export) 
figures for General Motors 
for April, Not only was there 
a gain over the preceding 


April exceeded those of a 
vear ago. 
This was the fifth consecutive | 


month in which the foreign factory 
sales of this corporation were 
greater than in the corresponding 





| period of the preceding year. 


New York, May 13.—For the first | 


of the smaller industries of 


| spective sales forces. 


Late News Flashes 


| marketed 


li 


Sales of General Motors passenger 
and commercial cars to dealers out- | 
side the United States last month 
| totaled 21,623, as against 20,252 in 
March, a gain of 6.8 _per cent., and, 
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VAN NORMAN, STANLEY 
TO HAVE INDEPENDENT 
SALES FORCES JUNE 1 | 


Springtield, Mass., May 13.—An- | 
nouncement has just been made by | 
the Van Norman Machine Tool | 
Mass., and | 
the Stanley Works of New Britain, | 
that, effective June 1, 
Norman products, Stanley Electric | 
Tool items and the line of Stanley- 
Atha hand tools will be merohan- | s 
dised and marketed by their own re- 


For the past two and a halt years | 
all three of these lines have been} 
to the automotive trade, 
by the Van Norman Machine Tool | 


Company. Due to the fact that the 


(Continued on Page 2) 


TODAY | 


Sparks from Detroit 
Making new truck buyers of 
used unit purchasers .. 
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combustion 


| dealers 
3\ ters of 
Trade Association a few nights ago, 
and 
dealer service 
creased through the 


|}garages and service shops. 
of $4,000 to be used by 
tion 

dealer 


of the 


| tor 


}not be 


Per Year. 


| Ohio Valley-St. Paul 
Report Healthy Sales 
Upturn During April 


ae 


5 Cents. 


|Dealers Are Encouraged by Continuance of Demand 


And Expect Selling Season to Be 
Extended 


EW YORK, May 13.—Reports from Louisville and Cin- 
cinnati in the Ohio Valley region and from St. Paul, 
just to the west of the upper Lake region, indicated a good 


upturn in new car sales during April, with even better gains 


* in used car sales. 
G M AND AC WIN While it is true that new car sales 
POINT IN SUIT OVER | 
GUL. PULTE DE VOGR| vsnccctner tm cotton te tno haan 
| sales of last year than was recorded 
in the preceding three months. In 
Louisville, for instance, April sales 
were only 17.5 per cent. below the 
sales last April whereas the total 
sales for the first four months of 
this year are 26 per cent. below last 
year. 


In Cincinnati April new car sales 
-inerease of. 73 per cent. 


are still running somewhat belew 


the April sales for 1930, dealers are 
encouraged by the fact that sales 


May 15.—Petition for 
the appeal of Motor | 
Improvements, Inc., and Ernest J. 
Sweetland against General Motors | 


Corporation and the AC Spark Plug 
Company today was denied by the 
United States . 
peals, the higher 
handed down April 17, affirming the 
District Court for Eastern Michigan, 
dismissing the bill of complaint in 
No. 5327 and affirming the lower 
court in No. 5326, “so far as it dis- 
misses the bill as to patent No. 
1,624,689,” but reversing as to pat- | 
ents 1,594,334 and 1,594,335. The | 
cases as to the latter two patents 
were remanded for further proceed- 
ings. 
Sweetland was awarded patents 
in 1926 and 1927, those remanded for 
further proceedings seting forth the | 
method of preventing wear of the 
moving parts of an automobile in- 
ternal combustion engine,’ and for |} 
“means for filtering the oil in the 
lubricating system of an _ internal 
engine Patent No. 


Cincinnati, 


rehearing of 


(Continued on Page 11) 


‘BUICK MAY OUTPUT 
MAY FALL BELOW APRIL 


Detroit, May 13.—May output of 
Buick Motor Company is likely to 
be slightly less than in April, when 
13,939 units were produced, accord- 
ing to C. W. Churchill, general sales 
manager. 

“No definite schedule has been set 
for May production, which is being 
kept in line with the needs of the 
field. Operations thus far this 
month have been satisfactory. Field 
stocks are at a normal level and 
somewhat below a year ago,” he 
said. 


(Continued on Page 11) 


Baltimore Car Dealers Vote 


Not to Sell Parts to Garages 


The ultimate in “Service,” as ren- 
dered only by the legitimate dealer, 
will be the focal point in the series 
of newspaper display advertisements 
to be run in local papers throughout 
the summer. These ads will en- 
ceavor to educate the motoring pub- 
lic to bring their cars to specialized 
service stations for even the slight- 
est troubles. The minor attentions, 

The dealers also indorsed and ap-/such as lubricating and greasing, 
proved an advertising expenditure! will be particularly stressed. Mr. 
the associa- | Raine declared that the public if 
for newspaper promotion of; impressed by this advertising cam- 

service facilities. | paign and the fact that. automobile 
John E. Raine, general manager | dealers had the facilities, the special 
association, pointed out that! tools and the service men trained in 
no dealer will sell parts over the | the mechanics of their particular 
counter in his parts department to, cars, the straight-thinking motorist 
any one not actively engaged in the | would abandon the practice of roing 
legitimate handling of a line of cars to independent shops. ; 
retail distribution. In other| One of the advertisements in par- 
the independent garage will ticular calls the attention of the 


able to secure parts for cars 
under amy conditions. 


iB: ALTIMORE, Md., May 13.—Three 

hundred Baltimore automobile 
gathered at the headquar- 
the Baltimore Automobile 


formalated a plan whereby | 
business will be in- 
prohibition of 
to independent) 


the sale of parts 


words, 


(Continued on Page 3) 


Satisfactory Service Spells Security for Dealers 


Story on Page 7 
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Car Sales Held. 


—————————————— 


Up Best 


In New England and East 


NEW YOu".., May 15.—States of 

the East and New England fin- | 
ished the firs( quarter of this year 
with the best records in the retail 
sales of new passenger cars, as com- 
pared with a year ago, according to 
a compilation of registration statis- 
tics for that year by Automotive 
Daily News. 

In the six New England states car 
sales declined 21 per cent. in the 
quarter. while in the six Eastern 
states the falling off was 23 per cent 
These declines compared with 
drop of 34 per cent. for the countrs 
as a whole in that period. 

These two sections of the coui. ry 
also established the best sales rr 
ords in March, the falling oit in 
New England irom a vear ago 
amounting to 20 per cent. and that 
of the Eastern states, 23 per cent 

The best gains in March ove 
February also were scored in these 
sections ,the New England upturn 
amounting to 130 per cent. and the 
Eastern gain reaching 73 per cent. 

Pacific Coast made the next best 
showing. Registrations of new cars 
in the three states on the Pacific 
in the first quarter were 29 per 
cent. under a year ago, while March 
sales were off 27 per cent. The 


a 


c 


«ft 
March gain over February amounted 
to 60 per cent 

The following tab 
aggregate new car registrations in | 
seven geographical § divisions in 
March, as compared with the corre- 
sponding period of last vear and with 
the preceding month. Returns are 
still missing {rom Georgia and Louis- 
iana in the South, and Oklahoma. 
in the Middle West: 

March, March, 
1931 1930 
17,494 21,935 
52.973 69.258 
35.068 57,727 
52,391 83,528 
11.326 19.831 
5 204 8.454 
19.737 27,310 


le shows the 


April. 
1931 
7.547 

30,502 

29 827 

34.315 
9.780 
4.146 

12,320 


New Engiand.. 
East ... 

South 

Great Lakes... 
Middle West.. 
Rocky Mis.... 
Pacific Coast.. 


Totais ......194,193 288,043 
The reporting Southern states | 
showed a seasonal! upturn in March 
sales of 17 per cent., while the de- 
time in that month from a year 
ago amounted to 39 per cent. Sales 
for the first quarter were 44 per | 
cent. below a year ago. | 
The Great Lakes region showed 
a 52 per cent. in March over Feb- 
ruary, a decline of 37 per cent. | 
from a year ago, and a falling off 
of 38 per cent. in the first three 
months. | 
The reporting Middle West states 
showed a seasonal gain of 15 per 
cent.. a drop of 43 per cent. from a | 
vear ago in March, and a falling off 
of 32 per cent. for the first quarter 
In the Rocky Mountain states 
registrations in March were 25 per | 
cent. over February, and 38 per cent 
under a vear ago, and the decline 
for the first quarter was 36 per cent. 
Following are the registrations for 
the first three months of this vear, 
by geographical divisions, as com- 
pared with the corresponding period 
of 1930, with the rate of decline | 
indicated. | 
1931 1930 P.C.” | 
30.882 39,153 21 | 
144.671 23 
154,956 44 
192,144 38 | 
46.812 32 | 
23.782 36 
68.285 : 


128 437 


New England .. 
Fasi 

South 

Great. Lakes. . .118,803 
Middic West .. 31,907 
Rocky Mts. .... 14,670 
Pacific Coast .. 48,092 


86.976 


29 (| 
| 
Totals . 442,650 669.803 34 
*Decline } 
Gains in March over a year ago 
were reported by New Hampshire, | 
Maine, Minnesota and the District | 
of Columbia. Increases were set up 
for the first three months in these | 
same states and Kansas. | 
The rate of decline from 1930 was 
reduced in March from February in 
the foilowing sections of the country: 
New England, 20 per cent. falling | 
off in March, as against a decline | 
of 29 per cent. in February; East. 23 | 
against 27; South, 39 against 42, and | 
the Pacific Coast, 27 against 45 
Here are the comparative new car | 
Sales by states. arranged in geo- | 
graphieal sections: 
NEW ENGLAND 
March, March, 
1931 1930 
. 3,300 4.455 
Maine 1,451 1,353 
Massachusetts . 9.616 12,307 
New Hampshire. 1,121 979 


Feb., | 
1931 

1,669 
542 

4,077 | 


Connecticut 


438 | Arizona 


1,531 
475 
17,494 
EAST 
564 


Rhode Island.. 615 


Vermont 


2,162 
oe 679 


21,935 7,547 
340 
2,074 
5,194 
13,034 
8.839 
1,021 


869 
4.377 
11,061 
28,541 
21,808 
2,602 


Delaware 
Marviand - 3,259 
New Jerseyv.... 8.413 
New York.....24,836 
Pennsvivania ..14,437 
West Virginia. 1,464 


69,258 30,502 
SOUTH 
1515 
799 
os 2,000 
6tsse oe 
944 
8,973 
2,356 
1.300 
1.915 


821 
707 
1.904 
1,926 
485 
9.848 
1,602 
959 
1,258 
5,293 
3,686 
1,338 


29.827 


2.364 
1.992 
2.985 
4.265 
2,645 
17,517 
3,086 
1,398 
2 863 
11,979 
4.562 
2.071 


Alabama 
MYRGRONS. 6.000% 
Florida 


Mississippi 
Missouri 

North Carolina 
South Carolina. 
Tennessee ie 
Texas ae sen 4. ee 
WIGSHIE 6 0.030 2,924 
D. of Columbia 2.478 


57,727 

GREAT LAKES 
11,583 
. 5.883 
eee 10,758 
. 8.186 


Tilinois 
Indiana 
Michigan 
Minnesota 
Ohio 
Wisecensin 


-— = 


CO Ui m3 a1 NS 


_ 


. 5439 

92,391 
MIDDLE WEST 

4.856 9404 

3.472 

3.891 

1,186 

1.878 


Totals 


Nebraska 
North Dakota.. 
South Dakota... 


19.831 
MOUNTAINS 
57% 1.013 
1.702 

1.174 

1.479 

331 

1.044 

1.210 

501 

; ce 8.454 

PACIFIC COAST 

California .....15.689 19.898 
Oregon 2.123 
Washineton ... 5,289 


Totals ov ohh ue 
ROCKY 

Arizona 
Colorado 
Idaho 
Montana 
Nevada 
New Mexico... 
Utah 


395 
1,367 
388 
748 
132 
269 
499 


Totals 


2,666 
Totals ..+ 19.7387 27,310 
The tollowing table compares sales 
in the first quarter of this year with 
last: 
NLW ENGLAND 
1931 
6306 
2,296 
17.331 
1470 


1930 
8.408 
1.952 

22 586 
1.464 

3.509 

1.234 | 


Connecticut 
Maine 
Massachusetts 
New Hamoshire 
Rhode Island 
Vermont 


| September 
| October 


rota!s 30. B82 49.153 
Delaware 
Marvland 
New Jersey 
New York 
Pennsvivania 
West “irginia 


1.843 
§ 567 
26.621 
56.728 
44,164 
5.748 
Tetals. s 111.280 
SOUTH 
3.213 
2.755 
7.508 
6.335 
1.904 
19.804 
5,574 
3.271 
4.765 
18.580 
8.244 
5,023 


144.€71 


Alabama 
Arkansas 
Florida 
Kentucky 
Mississippi 
Missouri .. 
North Carolina 
South Carolina 
Tennessee 
Texas 
Virginia 

ist. of Colun 


1.059 
6.187 
11.086 
10,015 
6.384 
34,355 
9.413 
5.770 | 
10,580 
37.221 
12,053 


ibia 4.333 


| Mr. 
; for 
| rubber 


. 86.976 
GREAT LAKES 


Totals 154.956 
I)jinois 
Indiana 
Michigan 
Minnesota 
io . 
Wisconsin 


47.092 


13.179 
49.801 


... 118,803 192.144 
LE WEST 
11,065 
7,920 


Totals . 
MIDD 
Iowa , 
Kansas 
Nebraska 
North Dakota 
South Dakota 


18.328 


12,489 
2,607 
5.737 

Totals aa 46, 

ROCKY MOUNTAINS 

1,390 2,829 | 
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24,765 | 
39.574 | 


17,733 | 


| TO HAVE INDEPENDENT 


| SALES FORCES JUNE 1 
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} 
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Stanley Works now have a sales 
organization on these tools in the 
field and that the Van Norman 
line has now increased to the point 
where proper attention cannot be 
given to all three lines, it has been 
decided by these two companies 
that the separate marketing of these 
items would prove of mutual 
vantage. 


ad- | 
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That First Hundred Years 


* * * 


Oaks 


When Giant 
Acorns 


Were 


. * * 


Phil Kent's Contribution 


* * * 


In the future, Van Norman pred- | 


ucts will be marketed by the present 
Van Norman sales force. Stanley 
Electric Tools will be marketed 
through the sales force of the Stan- 
ley Electric Tool Company of New 
Britain, Conn., Stanley-Atha hand 


tools will be marketed by the sales | 


force of the Stanley Rule and Level 
Plant of New Britain, Conn. 


G. M. APRIL EXPORTS 
REFLECT GAINS ABROAD 


(Centinued from Page 1) 


comparing with 18,296 in April 
1930, an increase of 18 per cent 
For the first four months of the 
year, General Motors export sales 
,}to dealers aggregated 70.173, as 


compared with 63,488 in the corre- | 


sponding period of last year, an in- 
}crease of 10.5 per cent. 

The April increase over a year 
ago was the largest made in any 
month thus far. The January gain 
was 5 per cent., the February 
crease was 3.4 per cent.. and that for 
March was 13.5 per cent 

The April total, as shown by the 
accompanying table, was the high- 
est for any month since October. 
1929. The 1931 export record of 
General Motors thus far represents 
a real recovery from the low levels 
reached during the summer and fall 
months of last year. 

Following are the figures for the 
last sixteen months, as compared 
|with the corresponding periods of 
the preceding year. These figures 
were obtained by subtracting the 


General Motors shipments to dealers | 
total | 


in the United States from 
shipments to dealers, including Ca- 
nadian an@ overseas shipments, as 
provided by the corporation in its 
monthly reports in the course of the 
vear 

1930 
12,051 


1929 

January 32.139 
February 
March 
Anril 
May 

, June 

July 

August 


51.084 
44.404 
37,050 
32.317 
20.834 
19,263 
23,545 
21,232 


3,740 


November 
Decembei 


363.415 
1930 
12.051 
15,292 
17,849 
18,296 


January 
February 
March 


63,488 


Potals 


FRED GLADSTONE BUYS 


INTEREST IN VOLK’S, INC. | 


Trenton, N. J.. May 13.—Fred 
Gladstone, tire distributor. has ob- 
tained a financial interest in Volk’'s 
Inc.. distributor of the Genera! Tire 
in this territory. Mr. Gladstone was 
associated with O'Brien & Hooever 


as Trenton branch retail sales man- | 


In 1928 
business 


for about five years. 
Gladstone started in 
himself, handling Goodrich 
products, and has been so 
associated until he acquired an in- 
terest in Volk’s, Inc. 


age! 


Colorado . 
‘Idaho .. 
Montana 
Nevada 
Now Mexico 
| Utah 
Wyoming 


7.651 | 


| Totals. 

| PACIFIC COAST 
California 

| Oregon 


812 | Washington 


Totals 


in- | 


33.926 | 
43,881 | 


| 


| Chris Sinsabaugh—Detroit Editor | 


| 
=— 


ERE it is Thursday and I have just finished reading 
the 100th anniversary number of the Detroit Free 
| Press, out last Sunday, a wonderful issue, remarkable for 
ithe interesting facts about the automobile industry it con- 
tains. But, then, one naturally would figure that the motor 
‘ear would be the predominating note in reviewing any his- 
'tory of Detroit. To Norman Beasley was assigned the task 
'of relating the romance of the industry, and the co-author of 
'“*Men, Money and Motors” did himself proud, as he was 
expected to. 
Even an old-timer like this column conductor learned 
some inside facts regarding the pioneers and their struggles 
from Beasley’s contribution, especially the long paragraph 
which told what these forefathers of the industry were doing 
| before they got the big idea. 
7 
AYS Beasley: “Henry Ford was an engineer in the plant 
of the Detroit Edison Company, using his spare time 
experimenting with a gasoline engine. Henry M. Leland had 
a marine engine business. The Fisher brothers—that is, 
most of them—were still with their father in his blacksmith 
and carriage shop in Norwalk, O. Henry B. Joy was a young 
fellow who was interested in boats and cruises up the Detroit 
River into Lake St. Clair and back again. Walter P. Chrysler 
was working for a railroad company. William Crapo Durant 
was a cigar salesman. R. E. Olds was helping his father in 
a small machine shop business in Lansing. John and Horace 
Dodge were interested in bicycles. James Couzens was a car 
checker in the Michigan Central yards, while the three Gra- 
ham brothers were farmer lads down in Indiana. Alvan 
Macauley was with the National Cash Register Company in 
Dayton, and so was Hugh Chalmers. Charles S. Mott was 
known to his neighbors in Flint as a young man who some 
day would be a substantial addition to the town’s busy life, 
while David Buick was figuring out something that was to 
be an automobile and carry his name. In Denmark, William 
S. Knudsen was dreaming of coming to America. Roy D. 
Chapin and Richard Grant were just boys, while Charles F. 
Kettering, Alfred P. Sloan, Jr., and C. Harold Wills were 
youths trying to get a toehold in business.” 
* * 7 
ORD'S right to a place on this roll of honor is told by 
Bingay as follows: “Henry Ford is the only living mem- 
‘ber of the group of ‘nine worthies’ chosen from the pages of 
Detroit’s history. How, when the last page of the city’s his- 
tory is written, he will be looked upon can only be, naturally, 
u Matter of conjecture. That his figure will loom large, 
symbolical as the precursor of the age of mass production, 
‘there can be no question. The world’s first billionaire, high 
priest of the twentieth century development of the machine 
age, he is the most talked-about personality (and the most 
‘baffling) on earth today. No need to dwell here on his 
dazzling career, which reads like an exaggeration of a dream 
story from the ‘Arabian Nights.’ In 1905 he was a working 
man, receiving master’s wages. In twenty-five years he has 
grown to personify the most dominant industrial figure of 
his age. His future and his significance? Another century 
may give the true perspective.” 
2 * 
HIL KENT retired as chairman of the Detroit Section of 
the Society of Automotive Engineers at the annual meet- 
ing Monday night, leaving behind him a record of a most 
| successful administration. Under the guidance of this Chrys- 
| ler engineer the section had a fine year, marked by eight 
| meetings of an average attendance of 450, which included the 
‘conduct of the production meeting of the parent body and 
| also its annual session. 


* * 


| 


a 


2 Probably the high spot of the administration was the 
e 
é 


stablishing of classes or meetings for students from the col- 


'leges and universities hereabouts. Chairman Kent and Alex 


;| Taub collaborated on an idea advaneed by the head of the 


isection, and Taub carried it out. Two meetings have been 
|held so far, each attracting several hundred youngsters, who 
were brought together and lectured to on automotive sub- 
|jects by such authorities as William B. Stout, Robert 
'Kruesser, O. E. Hunt, Don Webster and Robert Janeway. So 
| successfully has the plan worked out that it is said that the 
S. A. E. itself will take it up and urge other sections to 


68,285 Organize similar activities. 
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Making New Truck Buyers of Used Unit Purchasers 


90 Per Cent. of Caiasies | 
Exchange 


Who Take 
Equipment From Ebert, 


Philadelphia, Return to 
Get New Federal 


adopting a common- 


Y 
B sense policy with re gard 


to used trucks accepted 
new truck deals, the Ebert 
Motor Truck Company, Inc., 
merchandiser of Federal 
trucks, 11th and Oxford 
Streets, Philadelphia, is able 
to dispose of them readily and 
to keep losses on units from 
this stock down to a very 
small percentage, most of the 
resale transactions appearing 
on the books in black figures. 

A certain limited amount of re- 
pairing and appearance-mainte- 
nance work is done on exchange 
trucks in the mechanics’ spare time, 
but only on those units that were 
in good running order when taken 
in by the company. The “junkers” 
are always immediately disposed of 
for what they will bring as junk. 
When a truck that merits proper 
resale is accepted the over-allow- 
ance is deducted to arrive at a fig- 
ure considered to be its market 
value, the make of the anit, the 
year of the model's production and 
the truck’s condition dctern ining 
the amount to be spent on “©: to put 
it in resale order. 
done on a good, salable used truck 
to make it ready for another buyer: 

It is thoroughly cleaned and 
washed, Oakite being used on the 


chassis and running gear, the motor 


also coming in for a good washing. 
Dents in the fenders are removed. 
and, if any glass in the cab or body | 
is broken, new glass is installed. 
Any necessary minor repairs and 
adjustments are made, but no at- 
tempt is made to give it a complete 
reconditioning, as, it will be remem- 
bered, a truck is not fixed up for 
resale unless it is in good running 
Shape in the first place when ac- 
cepted. Each truck in this classifi- 
cation also receives a single coat of 
varnish paint, brushed on. The 
trucks are painted in a uniform 
manner, the colors used being red 
for the chassis and running gear, 
black for the fenders and hood and 
green for body and cab. By stand- 


ardizing on the repaint job the com- | 


pany not only serves the interest of 
economy, but uses those colors noted 
on the majority of trucks in the 
Streets, making them more accept- 
able to the average purchaser. 
Aside from 
ing, the units are sold “as is.” While 
there are no arbitrary figures set as 
a minimum and a maximum for 
putting used trucks into resale 
Shape, it has worked out so the low- 
est amount is $20 and, thus far, the 
highest $150. 

Classified among the trucks that 
are sold immediately just as they 
come in, 
of servicing or other repairs, are 
Solid-tire units and trucks whose 
motor or rear is ‘‘shot.” 

The 


praiser and has no sales manager | 
It does not regard its stock of used | 


trucks 
but 
sale, both used and new, as mer-| 
chandise which has been purchased | 
and which must be sold, according | 
to I. C. Beck of the company. Hence, | 
the used truck group is not treated | 
as a stepchild, but is regarded as 
important, in its way, 
truck group, 
sity for selling the units is concerned. 

The only outside “solicitation” 
regularly used for the sale of used | 
trucks is the week-end classified 
advertisements in local newspeners, 
but this serves to move them as, of | 
course, does a salesman on the floor, 
Or a member of 
when showing units to stop-in trade 
seeking to buy a used truck. Any 
of the six salesmen, who receive 5 
per cent. commission on sales, may 
sell either new or used _ trucks. 
President, vice-president, secretary 
and treasurer and members of the 
selling force are as vitally inter- 
ested in the sale of used trucks as 
they are in d:sposing of new units. 


as 


And, according to Mr. Beck, approx- ‘ 


This is what is | 


this general refurbish- | 


company employs no ap-| 


a separate department, | 
considers the units it has for, 


as the new! 
in so far as the neces- | 


Ciaraiteie Refund 


Why We 
Guarantee 
Every 
Car Sold 


Our repuistien in Camdon 
for the past 21 years of fair 
dealing and real waluns is the 
groatest asset In our business, 
Your satisfaction must.be com- 
plete or you hurt our reputa- 
tlon—So satisfaction or 


Your Money Back 


Baick Coach .. 


Sr Cadiline eu 


Studebaker 

Buick Victoria 
1996 Studebaker Coach .... 
Dodge Roadster 
Chevrolet Sedan ..... 
smovesies Coupe 
Star Coach ........00 
Studebaker Coupe oece 
Buick Brougham 
Buick Sedan .... 
Studebaker Coach 
Marmon Coupe 
Oakland Roadster eee 
Nash Roadster ....... 
Studebaker Coach . 
1928 Paige Sedan 

1926 Studebaker Victoria . 

= Oakland Coupe ....... 395 

929 Ford Sedan 

ise Studebaker Sedan 
{ 1987 Jordan 8 Coupe ... 
1928 Nash Sedan 


in| 


| TRADE YOUR OLD CAR 


Balance Easy Terms 


Mac Fulton 


| INCORPORATED 
| Oldeat Used Car Store in 
South Jersey 
Sth & Market Sts., Camden 
OPEN EVENINGS 


er of Camden, N.- J., has built up 
a big used car business even dur- 
ing the depression period, by the 
use of such advertisements, repro- 
duced above, ‘pointing out the 
concern’'s reputation over a period 
of twenty-one years and its guar- 
antee of money refunded 


| 
MacFulton, Inc., Studebaker deal- 


G. P. MILLER ESTATE 

PUT AT $1,199,440 
| Chicago, May 13.—George P. Miller, 
| president of the Nash Motor Sales 
| Company, Midwest Nash distributor, 
who died last November, left an 
estate of $1,199,440, it was disclosed 
today, when his will was filed for 
probate. The three principal items 
were $561,540 in stocks at their cur- 
rent market value, $283,000 in bonds 
and $296,400 in mortgages. 
| divides his estate among his widow. 
}a son and two daughters, 
'whom is the wife of L. J. Brady, 
|president of the Marmon 
;Company of this city 


WILLYS DISTRIBUTORSHIP 
NAME CHANGE ANNOUNCED 
Milwaukee, Wis., May 13.—The 
|corporate name of Arndorfer 
Inc., Willys-Overland distrib- 
lutor, has been changed to Arn- 
dorfer Brothers, Inc., according to | 
|Frank Arndorfer, president of the 
'company. The change in name fol- | 
lowed the retirement of Frank Kuhl 
|from the company on May 1, 


3. a + AUTOMOBIL E CLUB 
OPENS MID-TOWN OFFICE 
New York, May 13.—The growth 
of the mid-town section of New | 
| York city has made necessary the | 
|establishment of a branch office of 
ithe New York Automobile Club and | 
| the American Automobile Associa - | 
{tion in the Chrysler Building on | 
| Fast 42d Street 


without any appearance | 


‘Kuhl, 


the corporation | 


imately 90 per cent. of those cus- 
| tomers who have purchased used 
_ trucks have later bought new equip- 
ment from the company, one reason 
being their satisfaction over the | 
jused unit purchased, with the fair | 
treatment they received on that 
occasion. Hence, sales of 
trucks have been extremely valua- 
| ble aids in obtaining orders for new 
units, 


The will | 
one of | 


Sales | 


and | 


used | 
| CLASSIFIED ADVERTISEMEN ts | 


CLEVELAND SALES 
IN APRIL UP 64.5% 
| OVER PREVIOUS MONTH 


Cleveland, May 13.—Sales of new 
| passenger automobiles in Cleveland | 
jand Cuyahoga county, which in- | 
|cludes the city’s important suburbs. | 
increased 64.5 per cent. in April, | 
;}compared with those for the pre- 
ceding month. This is a gain con- 
siderably above the usual seasonal 
improvement, 

April registrations 
| totaled 3,867, against 2,349 in March 
jand 5,574 in April, 1930, according | 
'to Herbert Buckman, secretary and 
manager of the Cleveland Automo- 
| bile Manufacturers and Dealers As- | 
| sociation. 
| Used car registrations in April 
}amounted to 12,413, compared with | 
10,276 in March and 13,253 in April, | 
1930. Registrations of commercial 
vehicles in April numbered 304, 
jagainst 240 in March and 446 in| 
'April one year ago 

Total sales of new cars, commer- 

cial vehicles and used cars in April | 
j}were almost 30 per cent. greater 
ithan in March. New pasenger car 
|sales, however, were about 30 per 
icent. fewer than in April of 
| year. 
Used car sales, although they did 
|}not increase in April as greatly as 
inew car sales, nevertheless contin- 
| ued at a much higher ratio to new 
}cars than a year ago. 

Comparative registration figures 
tor Cuyahoga county follow:— 

New Commer- 
Cars cial 
‘ 3,867 304 
|March, '31 .. 2,349 240 12,413 

April, '30 . 5,574 446 13,243 

April and March are comparable 
jmonths because each had twenty- 
|} six business days. 
| DE SOTO SALES IN N. Y. 

INCREASE 57% IN APRIL 


New York, May 13.—De Soto re- 
tail sales in the New York territory 
continued their upward trend with 
an increase of 57 per cent. for April 
over the corresponding period last 
year, according to Orrin P. Kilbourn, 
president of Kilbourn Motor Sales, 
Inc., New York distributors. 

In commenting on this very favor- 
able showing dy his sales organiza- 
tion Mr. Kilbourn said, “This con- | 
; tinued increase, coupled with the 
| record made in March, when De Soto 
| Sales showed an increase of 61 per 
| cent., is ample evidence of the in- 
| creasing popularity of the De Soto 
| Six and Eight models in this terri- 
| tory and we are looking forward to 
an even greater showing for the 
month of May.” 


‘CAIRNS TO MANAGE | 
N. Y. DE SOTO BRANCH 


' 
of new cars 





Used 
Cars 


= "31 12,413 





Detroit, Mich., May 13.—The ap- 
pointment of G. V. H. Cairns as 
manager of the New York district 
| for De Soto Motor Corporation is 
; announced here today by L. G. Peed, 
general sales manager. 

The new New York district man- 
ager succeeds Fred Hunt, who re- 
Sumes the management of the 
Philadelphia district which he ogan- 
ized and conducted three years ago. 


‘BUFFALO TRADE GROUP 
| ELECTS NEW DIRECTORS 


Buffalo, N. Y., May 13.—Butftalo | 
Automotive Trades Association | 
jelected the following directors: Sam | 

|A. Stephens, Auburn-Cord; Herman | 
M. Kinnee, Cadillac-La Salle; Ed- 

ward C. Bull, Pierce-Arrow; Wilbur | 
|F. Groom, Oakland-Pontiac. Of- | 
| ficers of the group are J. L. Justice, 

president; Mr. Kinnee, vice-presi- 

| dent; Charles T. Fletcher, treasurer, 
;and Mr. Groom, secretary. 


| SIMPSON’S MOTOR SALES, INC., 
| NEW PIERCE-ARROW DEALER 
| Clifton, N. J., May 13.—Simpson’s 
| Motor Sales, Inc., 301 Clifton Ave., 
jhas been appointed Pierce-Arrow 





| dealer in this city. William Simpson 


will head the new organization. 


IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


| classified columns for each particu- | 


jin the letter 


last | | 


‘BALTIMORE DEALERS 
TAKE STEPS TO 
INCREASE SERVICE 


(Continued from Page 1) 


Clase fied Ads Pay 
Tyson Oldsmobile Co. 


Top results in the merchandising 
Tyson Oldsmobile 
Wash., are being 


classified news-| an : ia al 
according A. R.| Gtiver to the necessity o 


p scat parts in his car. The head at 
and presid . | top of the ad reads: 

ASK THE MAN WITH A WOODEN 
WHAT HE THINKS OF 
GENUINE PARTS. 

Mr. Raine said, “It is felt that a 
tactful persistent campaign of this 
In this | kind will serve the double purpose 
| Of increasing the service business 
of recognized legitimate dealers and 
usually about one inch, one | also that of weakening competition 
column in size, and has the border | in the inde pendent garages. To the 
“O” which carries out j extent that the public is induced to 
the Oldsmobile idea /accept the principles outlined in this 

“This plan has |campaign, the mortality ratio be- 
yest results, day in |} tween the recognized dealer and his 
}untrained competitor will be wid- 


“520 SWEEPSTAKES” USED | °° 


TO MOVE USED CARS FRANKLIN NAMES HUGHES 
AS MATERIALS MANAGER 


Syracuse, N. Y., May 13.—The pro- 


of used cars for 
Company, Seattle, 
obtained through 
paper advertising, 
Tyson, manager 
the company. 

“In our advertising we do not give | 
a long list of cars and prices, which| LEG 
is apt to be confusing,” he said. “We 
run a separate advertisement in the 


genuine 
the 





lar car that we are offering. 
we give the price and state some of 
the merits of the car. The space 


is 


brought us the 
and day out.” 


Newark, N. J., May 13 The 
Cadillac Motor Car Company has |} 
a “520 Sweepstakes” sale in its local | 
ised car department that has many | motion of Percy M. Hughes, Jr., to 
novel features and is attracting | ine newly created post of materials 
much interest. It is an “auto race , 7 
modeled after the famous Indian-|™@nager of the H. H. Franklin 
| Manufacturing Company is an- 


apolis classis. The four sales- | 
men, Adrian and Bob Hollywood,| nounced by Frederick J. Haynes, 
| vice-president and general manager. 


Harry Ryerson and Tom Kawkins, 
occupy seats in racing cars, which : . : 
are canine around a miniature race | Mr. Hughes is now in direct charge 
track. Sales of cars register points | of purchasing, materials control, 
and the salesmen move as they sell.|scheduling of materials, shipping, 
C. E. Fisher, C. R. Schuyler and |salvage, and in addition will con- 
V. R. Springer are the judges. tinue to direct the spare parts and 
accessories departments, of which 
MYERS DIRECTOR divisions he has been the head for 
ON G. M. ACCEPTANCE /a number of years. His record at 
New York, May 13.—At a meeting | the Franklin factory dates back to 
Monday of the board of directors | 1919, when he began as a worker in 
of the General Motors Acceptance | the engine assembly, following war- 
Corporation, Joseph L. Myers, vice-|time service in France as a lieu- 
president, was made a director. tenant. 


J. 


here who 


VERYONE 
has seen the new Willys line has 
expressed great enthusiasm. Such 


qualities should mean big business 


for Willys-Overland dealers.” 


Brothers, 


Souderton, Pa. 


Write or wire for franchise particulars 


‘Toronto, Cas 


Toledo, O, Willye-Overland, Ltd., 


Willys-Overlaad, Inc., 


WILLYS 


A BIG SEX priced tke a four 
A POWERFUL KIGHT.. 


A BRILLIANT KNIGHT 


2 NEW WILLYS TRUCKS 
* 


Eee 
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G. M.’s April Sales 

IGURES just announced by General Motors covering its 
April sales are extremely interesting and significant. In| 
the first place, total sales to consumers numbered 135,663, 
while sales to only 132,629. This marks a 
reduction in dealers’ stocks of 3,000 units during the month. | 
Another significant Sentai of the April returns is to be 
found in the increase registered in sales over March, which 
works out at approximately 34 per cent. Last year the 
increase in April sales over those of March was only 15 per 


dealers were 


cent. 

In April the company sold to its dealers 132,6 
pared with similar sales in 1930 of 132,365. 

The true significance of this April sales tabulation lies 
in the unmistakable evidence it contains of the continued 
conservatism of the manufacturers in the matter of produc- 
tion. There is certainly no evidence of pushing dealers in 
these statistics. The retai] automobile trade is being given 
every chance to consolidate its position and get its business 
back on a profitable basis. 


Profitless Fuel 


929, com- 


UST what position the oil companies have worked them- 
selves into or have been worked into is well illustrated 


by a statement made recently by Walter Teagle, president of | 


the Standard Oil Company of New Jersey. Mr. Teagle’s con- 
tention was that there was practically no profit at the pres-| 
ent time in refining and distributing gasoline. 

By way of illustration, the president of the New Jersey 
company called attention to the fact that out of the present 
retail price of motor fuel sold in New Jersey must come the 
following charges: Three cents state tax, 4 cents to the fill- 
ing station, ' a cent railway transportation charges, 2 cents 
for tank-wagon transport and 5.2 cents to the refineries. 
This makes a total of 14.7 cents per gallon of what we might 
call “overhead charges” before the gasoline is put in the 
motor car’s tank. The point in all this comes when we 
remember that gasoline in New Jersey at the present time is 
bringing an average of about 16 cents per gallon. ‘The dif- 
ference between the fixed charges and the retail price is 1.8 
cents. Certainly there isn’t much nourishment for a busi- 
ness “octopus” in that cent and three-tenths. 

The fundamental disease in the oil business at the pres- 
ent time is the heavy overproduction of crude oil. Gentle- 
men’s agreements and other means to restrain the natural 
tendency of the well owners to pump up as much crude as 
they can have not yet put enough of a curb on production to 
produce a reasonable profit for the oil men. Perhaps a little 
eos Adee: relief from anti-trust laws might help. At any 
rate, another great industry has been worked into a position 
where its profits have well-nigh disappeared down the 
cavern of uneconomic competition. 

F we would stop accidents, human 

activity, every material thing, every habit and custom; 
and we must employ every human aid to influence every 
emplover, manufacturer, every teacher, every mother 
and father and every child. 


we must reach every 


every 


| 
“If we would stop accidents, we must reach deeply into | 
the industries; into every kind and | 


the homes, the schools, 
type of association activity; into local, 
government. We must reach the lawmakers, the doctors, 
bosses, the workers. In short, 
and into everything.”—W. H. 
Nationa! Safety Council. 

And that means education, education and more educa- 


state and national 


Cameron, managing director 


tion to reach the fundamental] cause of all accidents, not laws } 19-12—-€ 


to scratch the surface of the effects. 


333 North Michigan Ave., | 


the | 


we must reach everybody— | 


FIRST JOBBER CLINIC 
IN NEWARK SUCCESS | 


, 
| 


Newrak, 
| equipment 
}held under 


N, J.. May 13.— The | 
exposition which was 
the auspices of the 


| of the Economy Auto Supply Com- | 


|pany at 268 Halsey Street, recently | 
| was the first attempt of this kind | 
lin this city and has been announced 
}@s an unqualified success by mem- 
|bers of the automotive trades. 

More than forty equipment and 
| tool manufacturers were represented 
| and most everything that enters 
jinto the servicing of automobiles. | 
makes work easier and more satis- | 
factory, was on display. 

Service men and owners of serv- | 
ice stations were interested in that | 
|phase of the exhibit, but dealers of 
|service equipment and their sales 
| forces also found a visit worth while, 
jas the display was accompanied by 
|demonstrations how to make sales 
Claude E. Holgate, manager of 

the Newark Auto Trade Associa- | 
tion, was interested to the extent 
| that he expressed the wish that ex- | 
| hibits of this type would become a 
|/permanent feature in this city. 

There have been small equipment 
exhibits in connection with the an- 
/nual automobile show, but lack of 
|} space has always prevented a repre- 
; sentative display such as that held 
| this week. 


| ALUMINUM INDUSTRIES 
| RECORD BUSINESS VOLUME 


Cincinnati, O., May 13.—In an- 
nouncing declaration of the regu- 
| lar quarterly dividend of 37'% cents 
\@ share, directors of Aluminum In- 
| dustries, Inc., of Cincinnati, gave 
lout a statement that net profits for | 
| the first quarter were well in excess 
;of dividend requirements and also 
j/announced that April business, 
;}both manufacturing and 
;ments, constiuted one 
|largest monthly volumes 
|company’s history. 

Orders received and output were 
in excess Of March, one of the com- 
pany’s best months and the first 
\five days of the present month are 
Said to give assurance of a steady 
| upward trend. The dividend is pay- 
lable June 15 to stock of record 
May 29. 

Both the Cincinnati plant and 
the Diamond division at St. Cloud, | 
Minn., are on schedules close to, 
jnormal, with a full complement of | 
employees, according to General | 
Manager H. J. Hater. 


for | 
replace- 
of the 
in the 


} 


'SMALL TO LECTURE | 
TO SEATTLE JOBBERS 


Seattle, Wash., May 13.—Sam|! 
Small. engineer with the Perfect . 
Circle Ring Company, will deliver | 
a lecture on automobile mainte- 
nance in Seattle, at the K. C. hall, | 
tomorrow evening under the aus- 
pices of the Perfect Circle jobbers | 
in this region, Hoge Piston and 
Ring Company, Northwest Bearing | 
and Parts Company, P. J. Cronin 
Company and Colyear Motor Sales. 

Small] has lectured in Seattle on 
two former occasions, and is well 
known for his practical common 
| sense talks. 





OPENS NEW BRANCH 


Los Angeles, May 13.—Western 
Auto Supply Company, operating a | 
chain of 150 retail automobile supply 
stores in the West, has opened a 
new store at 1128 Ist St., South, 
| at Nampa, Ida. George Boise is 
f Sree manager. 


| 


| COMING EVENTS | 


MAY 
9-Aug. 9—Berlin, Germany. 

| Garage Exposition 
13-14—Tulsa, Okla. American Petroleum 
Institute, first mid-year meeting. 
| 


Internationa) 
| 


Mayo Hotel. 
15-16—Detroit, Mich. Society of Automo- 
tive Engineers, nineteenth aeronau- 
tical meeting, Book-Cadillac 
New York City. Nationa) 
trade Council 
JUNE 
12—Chicago, IN. Radio Manufacturers 
Annual) Show. 
15-18—Madison, Wis. American Society 01 
Mechanical Engineers, Oi] and Gas 
Power meeting 
14-19—White Sulphur Springs, W. Va. An- 
nual summer meeting, Society o! 
Automotive Engineers 
22-26—Chicago. IH. American Society for 
Testing Materials, annua] meeting 
SEPTEMBER 
26-Oct. 2—Atlantic City, N. J. Annuai 
meeting, American Electric Railway | 
Association. 
NOVEMBER 
hicago, 10. Annual meeting, Amer- 
ican Petroleum Institute, Hotel 
Stevena 


27-29— Foreigr 


| be anything approaching a really economical operation. 
| increase 
| seasonal, 


ly 


|e 
| into a case of the 


| the survival. 
'characterizing the situation, makes the following parody on 
|a famous remark of Abraham Lincoln: 


| ters, 


'mal system is good for the country, 
| be adopted in all our various measurements. —Alfred Lavzell 


| appointments: 


| Mt. 
| Company, 
| Walla 
| Smith 
| St., 
| Morkin, 


| tric 
| Windsor, 
| 148 North 
| Canada: 


Francisco: 
| vel Company, 
| Oakland, 
| Gloversville, 


| Electrical 





Puulamniecats Comment 


AR loadings usually show an even trend through May 
and the first half of June, reflecting the spring seasonal 
activity in business and agricultural activity. Railroad 
circles believe that some increase in traffic will be seen over 


ithe next few weeks, although the percentage of increase may 


not be large because of the relatively poor showing of basic 
industries like steel. Western roads are expected to show 
the largest gain over present levels.—Journal of Commerce. 


* * * 
F production in the current quarter is close to 1,000,000, 
a normal seasonal trend in business over the balance of 
the year, as represented by the six-year average, would bring 
production in the second half to between 1,300,000 and 
1,400,000 units, compared with 1,200,000 in the second half 
of 1930 and total output for the year to about 3,000,000 cars 
and trucks, compared with 3,509,178 in 1930.—Wall Street 


Journal. 
2 


+ k 

HE forecast of steel production now is that eight weeks 

hence, when July will have been entered, there will be 
a rate of around 40 per cent. Steel producers, however, are 
not greatly interested in close comparisons. They want a 
rate of 60 or 65 per cent. as the lowest at which there can 
An 
would be more than 
faint hopes of a fair 
time this vear.—New 


of one-half over July rate 
and thus they have only 
operating rate being obtained any 
York Times. 

* * + 
would appear from the latest dispatches that all efforts 
on the part of the Anglo-Dutch interests to bring about 
some form of restriction in rubber output have failed. From 
the standpoint of the preducers the situation resolves itself 
“survival of the fittest.” In a situation of 
this kind, however, the plantation industry is bound to suffer 
at the hands of the native growers. In fact, it is not beyond 


ithe realm of possibility that the estates may suddenly awake 


in 
in 


to find that the native growers have prov ed the “fittest” 
One of the leading houses in Mincing Lane, 


“All the people can 
produce rubber some of the time, and some of the people can 
produce rubber all of the time, but all the people can’t pro- 


| duce rubber all the time—unless they wish to plunge head- 
|long into bankruptcy.’ 


‘—Rubber Age. 


om 

N speaking of our intiteats iieiartng system, we often 
refer to it as the English measurement. We would be 
nearer the mark if we spoke of it as the old English measure- 
ment. There are very few shops in England where this 
method is used today. Some of the largest and most impor- 
tant firms there use the metric system entirely and microme- 
verniers, height guages and other measuring instru- 
ments are provided accordingly. For the benefit of those 
preferring to use their own one inch micrometers, a con- 
| Version table is given to each man. In shops where the 


Lineh measurements are still used, the dimensions are always 


given in decimals or in tenths and hundredths. 
The favorite scale of the English mechanic of today has 


|metric on one side and on the reverse tenths and hundredths 


of an inch at the bottom and sixty-fourths at the top. Those 


' belonging to combination squares are usually 300 millimeters 


long, or 0.001 short of 11 13-16 inches. At first these scales 
would be very confusing to an American machinist. who 
would confuse them with a 12-inch seale. 

We all agree that our nation’s decimal money system is 
far in advance of the confusing pounds, shililngs, and pence 
of Colonial days. It is therefore only logic, then, if one deci- 
the metric system should 


in American Machinist. 


Oo 


{ 
| Electric Co., E, 


United Bosch Names Huron, S. D. 

Wh | | D | | Parts distributor: 
0 esa ers, €alers Battery Company. 

Camden, N. J. 
5 s Coil wholesalers: 
New York, May 13.—The United | Company, Harlinger, Tex.: Erie Unit 
American Bosch Corporation an-/| Parts, Inc., 128 East 11th St., Erie, 
nounces the following automotive | pg; Vaughn & Wright, 39 First St., 
; : West Palm Beach, Fla.: Sullivan 
Service Stations: Ira M. Bollman,| Brothers, 445 North 63d St.. Phila- 
Kisco, N. Y.; Johnson Electric | delphia; Lakeland Battery Manu- 
29 South Spokane St., | facturing Company, Lakeland, Fla.; 
Walla, Wash.; Frank G.| Taylor Automotive Supply Com- 

Auto Parts, 321 West 18th! pany, 10346 Union Ave.. Detroit. 
Cheyenne, Wyo.; Stewart & 
Fullterton Street, Ontario, 
Canada: Howitt Battery and Elec- 
Service, 221 Sandwich  St., 


35-37 2d St., S 


Camden Storage 
40 Haddon Ave., 


Grindle Sales 


GOODYEAR DEALERS HEAR 

SHOP TALKS AT SESSION 
Canada: D. W. Stratton Charlotte, N. C.. May 13.—Good- 
Victoria Ave., Sarnia.| year Tire and Rubber Company 
Waterhouse-Lester-Scovel| dealers of the Charlotte district held 
Ltd., 540 Howard St., San) their annual meeting here. A pre- 

Waterhouse-Lester-Sco- : eee 
Ltd., 3060 Broadway. sentation of a sound movie, “The 
Ca!.: Putnam Peters. Inc..| Third Wheel,’ featured the morn- 
ing session, while a series of brief 


N. Y.; Cheatum Elec- 
tric Company, Liberal, Kan.; Spitzer| shop talks was given at the after- 
noon meeting. The dealers yath- 


Company, Denver; 
Havens & Martin, 914 West Broad! ered at the Hotel Charlotte for 


St., Richmond, Va.; Genera] Auto’ luncheon. 


Company, 
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The Key to Lower 


* . 


This report on costs in parcel delivery is the result of a surve con- 
Auto- 


ducted by the General Motors Truck Company, Pontiac, Mich. 
motive Daily News is pleased to present this entire report in serial form. 
Complete text of this report in pamphlet form is available at all General 
Motors Truck Company’s deaers and distributorships. 


7". of the most serious problems of delivery manage- 
ment in any store is that of handling peak delivery 
periods economically. Dallar-day end-of-the-month 
sales, annual summer and winter sales, and the month-long 
Christmas peak—all such events impose a burden which is 
ditficult to absorb economically. For, while it is important 
to handle each of these peaks effectively from a_ service 
standpoint, the total number of days in which these peak 
demands are present is relatively a small part of the year. 
Owning equipment to meet all the ¢ 

delivery demands of these peak pe- 
riods means that a relatively large 
proportion of the store’s trucks will 
be idle for the major portion of the 
year. And whether those trucks are 
hew or old, the idle time represents 
a considerable loss to the delivery 
department and to the store. | 
Two Common Ways of Meeting the 


sales, 


| condition. Breakdowns delay pack- 
| ages. 
| Are seldom smart appearing. 
Carry no store advertising or 
identification. 
Are excessively costly on necessary 
vertime work. 


Hired Drivers 
| Are seldom trained to be 
' 
smart and courteous. 


Problem neat, 


In present store practice there 
are two common ways of meeting! Seldom produce a full day’s work 
the problem ot handling delivery Usually increase the number ot 
peaks non-deliveries. 

I—Many stores keep on hand 
on hand throughout the year a suf- | Are frequently careless in han- 
ficient number of trucks to handle | dling goods. 
all peaks. The usual practice is to| The accompanying chart shows 


the average daily record of a hired 
truck driver in one store, over a 
period of one month, as opposed 
to the average of store trucks. The 
| record is typical ot the performance 
of hired trucks in parcel deliery for 
many stores. On the average, hired 
| equipment is only 60 per cent. as 
efficient 


retain old truck equipment when 
mew truck purchases are made, with 
a view to using the old trucks only 
24 to 40 days out of the year, de- 
pending on the volume of deliveries. 
2—Other stores keep on hand only | 
a sufficient number of trucks to 
handle normal business demands, 
and hire outside trucks for all peak 
demands. 
Which of these methods an in- 
dividual store will use depends on 
many factors. On the basis of cost 
alone—which is perhaps the most 
vital tactor—a study of owning ver- 
sus hiring in many stores shows that 
thirty to thirty-five days of peak 
use is the dividing line. In general, 
then, it may be said that when peak 
demands call for less than thirty |!ivery by both types of equipment. 
days of extra truck capacity, the| 3. Substract the cost per parcel 
hired truck—under prevailing rates |by owned trucks from the cost per 
—ordinarily is cheaper to operate | parcel by hired trucks, and multiply 
than the owned truck which stands|the difference by the number of| 
idle the remainder of the year, If,! parcels a day handled by the hired | 
on the other hand, peak demands | truck. 
call for more than thirty-five days} 4 Add this figure to the cost per 
of service each year, it is usually |day of the hired truck. 
more profitable to own trucks than| 5. Add 5 per cent. to 15 per cent 
to hire. j}more, depending on __ individual | 


A Sane Solution 

Perhaps the best solution is to 
weigh all tactors involved, in some | 
such manner as the following: 

1. Figure the cost of hiring versus 
the cost of owning | 

2. Assuming that a hired truck, on | 
the average, will be only 60 per cent. | 
as efficient as an owned truck, de- 
termine the cost per parcel of de- 


| 


COMPARATIVE COST OF HIRING AND OWNING 
FOR PEAK DEMANDS 


These figures, taken from the experience of a Western store, ar 
typical figures on the cost of hiring versus owning trucks for pea 
periods. 


HIRED 
TRUCKS 
Cost per day 
vith driver 
$16.50 
16.50 
16.50 
16.50 


STORE-OWNED TRUCKS 


Cost 
per day 
$15.60 
17.49 
24.13 
33.45 


Truck Days *Total 
Number Operated cost 

7 2 $655.20 

12 : 542.38 

14 458.45 

17 3 401.40 


*These trucks were more than five years old; so no depreciation 
was charged. 





But that is on the basis of cost circumstances, for loss 
alone; and in many cases other aged goods, dissatisfied 
factors combine to outwheigh cost. 

jand returns, 


Gueine 6. Taking that total figure as the} 

2 |cost per day for hired trucks, com- |} 

The other tactors which affect the | pare : bers 4 the cost per a for | 

»ici > or f To | a . 

=— — sane ho oo pd — owning trucks, which are operated | 
2KS re as 8 : of ae og ‘ s 

: : o ’ . ;only in peak periods; and arrive 

ee aetoene - an — -— 'at the minimum number of days| 

« ‘5 el. BY? ec | WwW . . ‘ m } 

; . |for which owning is practical. 

assert that hired trucks are as effi- | ; ae gis Pp is kind take 

cient as store-operated trucks. Here A computation of this kind takes | 

pence oe ada into account service features as 

ee , | well as cost alone, and is, therefore, 

Hired Trucks |a satisfactory method. Of course, 

costs and service both can be im- 


from dam- 
customers | 


Factors Affecting Hiring and 








Are frequently in poor mechanical 


| 


OF HIRED TRUCK AND OF STORE-OWNED 
TRUCKS 


PRODUCTION 


Store 
Truck 


Hired 
Truck 


OPERATIONS | 
(‘Daily Average) 


delivered 85 
“Don't wants”’.. 

“Wrong address”. 

Other non-deliveries. 

Damaged goods 

Lost parcels......... 
Customer complaints. 


Parcels 


_by regular, trained helpers. 
' over, 


| Utility Commissioners. 


' service 
, Flemington by nine miles. 
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proved on hired and owned trucks 
during peak periods by proper hand- 
ling of personnel. Whenever prac- 
tical, hired trucks should be manned 
More- 
peak demands for personnel 
should be anticipated, and new men 
hired and trained in advance ot 
those demands. How those de- 
mands can be anticipated, will be! 
treated later in this report. 


Leelee Mie SP no 





Delivery Costs 


NEW TEXAS LAW 
IS SERIOUS MENACE 
TO TRUCK OPERATORS 


(Continued from Page 1) 


| will consider existing railroad facil- 


| ities and will also dictate the com- 


(TO BE CONTINUED) 


| modity to be 


transported and@ the 


|load which the truck may haul, 


BUS LINE APPROVED 

Trenton, N. J., May 13.—Operation 
of two buses by William Favier be- 
tween Flemington and Manville, by 
way of Voorhees Corner, has been 
approved by the soard of Public 
Favier has 
been operating a bus line by way 
of Larison’s Corner and Ringoes. He 
explained the request to use the 
new route as affording a more direct 
between Somerville and 


APPOINTS ALABAMA STATION 


Montgomery, Ala., May 13.—The 
Alemite Service Company, 408 Bibb 
St.. here, has been appointed author- , 
ized Rusco Brake Service Station 
tor the Montgomery territory by 
the Dave Cody Company, local dis- 
tributor for Rusco Brake products, 
according to announcement by the 
Russell Manufacturing Company. 
Middletown, Conn. 


j} trucks to 


All Class A motor carriers in the 
state are to be given permission to 
operate under the new act and 
present Class B carriers will have 
to file application for new permits 


| within thirty days after the effec- 


tive date of the new act. No per- 
mit is necessary for contract carrier 
operate, although the 
commission has the power to set 
minimum rates for them. 

Four hundred motor trucks op- 
erating out of Dallas will be taken 
off the highways because of the en- 
actment of the new laws, according 
to C. E. Craddock of Dallas, vice- 
president of the International Mo- 
tor Truck Corporation. He also es- 
timates that hundreds of other 
trucks will have to quit business. 

The new laws are hailed as an 
important victory by the railroads 
who have been seeking this type of 


‘legislation for the past year, as the 


railroads in Texas have been par- 
ticularly hard hit by motor truck 








—_—___ 


competition, especially in respect to 
cotton. 


CHECKER CAB OFFERS 
NEW COMBINATION MODEL 


Checker Cab Manufacturing Cor- 
poration is showing a new utility 
car which is convertible into a pack- 
age delivery car, a station wagon 
which will accommodate nine people 
inluding chauffeur, or a_ station 
wagon which will accommodate six 
people and considerable hand bag- 
gage or trunks. 

The chassis is the same as a 
| Checker Cab, with a body which 
when used for passengers has none 


| 

| Kalamazoo, Mich., May 13.— 
| 

| 


} 
} 
| 
| 





of the appearances of a truck. The 

| price is $1,795. 

| BUS PARKING DEPOT 
Jersey City, N. J., May 13.—A 


| parking depot for South Boulevard 
}buses has been opened on the east 
side of the boulevard, just south of 
; the Morris Canal and near the Bay- 
) onne line, The opening of the depot 
puts an end to parking buses on the 
boulevard, against which police have 
|objected. The depot extends back 
from the boulevard about 300 feet. 
| Boulevard curbing has been set back 
jat points contiguous to the depot. 
This provides more room for swing- 
ing of the big buses. 





The public purchased 


more 8-cylinder Nash 


cars during the first 
quarter of 1931 than 
any other 8-cylinder 


make excepting one, ac- 
cording to registration 


figures just available 


NASH 


A BETTER DEAL 


(3185) 





FOR TODAY’S DOLLAR 








Cook County’: ~ 


Sales 29.5% Over March 


NHICAGO, May 13.—New truck 
registrations in Cook county 
for April were 29.5 per cent. in 
excess of those for March and were 
only 38 trucks less than for April, 
1930. Total listings for last’ month 
were 645, compared with 498 in 
March this year and 683 in April 
last year. 
April registrations topped those | 
of February by 91. | 
Ford had a gain over last year 
with comparative figures of 355 for 
last month and 325 for April, 1930 
In March Ford registrations were 263. 
Other makes to show gains over 
@® year ago were International. | 
Dodge, Available, Federal, Sterling, | 
Studebaker and Willys. Gains over 
March, in addition to Ford, were 
scored by Chevrolet, Diamond T, | 
Dodge, Mack, Nelson Le Moon, | 
Available, Walker Vehicle, Sterling, 
Fderal, Willys and Studebaker 
Chevrolet listed 114 last month, as 
against 133 in April, 1930. Ford and 
Chevrolet had a combined total for | 


the month of 469. International] took | 
third place with 38, against 34 a 
year ago, and Dodge was fourth 
with 30, against 19 in 1930. 
Diamond T listings for last month | 
were 15, which compared with 13) 
in March. The factory has been | 
concentrating on the production of 
new models and reports a volume 
of orders on hand for the types 
that are now going through the 
plant in large quantities. 
Following are the _ registrations | 


Chevrolet 4 
| International] 3 4) passenger 


| Nelson Le 
| Federal 


| Stewart 
| Reo 


| Autocar 
| Fargo 


| Republic 
| Miscellaneous 


a 


| in charge of sales of the Standard | 





April Truck 


BROOKS & KINGSBURY 
STAGING SALES CONTEST 


Newark, N. J., May 13.—Charles H. 


& Kingsbury Tire Company, Kelly- 
Springfield distributors for North- 
ern New Jersey, has inaugurated a 
sales contest among his retail sales- 
men for the month of May. Cash 
prizes will be awarded. This year 
the contest will cover the complete 
line of Kelly tires, solids, aircore 
cushions, heavy pneumatics and 
vehicle tires. 


1931, with 
the same 


for April, 
figures for 
year: 


comparative 
month last 


1931 
355 


1930 
325 
133 


Ford 


Dodge 
Diamond 19 | MoTOR SUPPLY, INC., SOLD 
TO GOODRICH SILVERTOWN 


Jalker . : 14 

Available 4| Los Angeles, May 
11 | Silvertown, Inc., subsidiary of the 
6 | Pacific Goodrich Rubber Company, 
4|has purchased Motor Supply, Inc., 
14|0f Utah. The deal involved more 
than $1,000,000 and total annual 
sales of the Motor Supply exceed 
0 | $750,000. W. A. Robinson, who has | 
5|controlled the chain, will continue 
8} 
2 Lake branches. 


. | WILLYS SIX WINS ANNUAL 
- RACE OVER MOUNTAINS 
4| Mexico City, May 13.—Against a 
3| field comprised mostly of eight- 
0| cylinder cars, two standard low- 
0| priced Willys Sixes raced to first 
29| and second places in the annual 
mountain race from Mexico City to 
a ss Puebla. The winning Willys Six cov- 
SKEHAN PROMOTED ered the course of 75.8 miles in 75 
BY NEW JERSEY S. O.| minutes. 
Newark, N, J., May 13.—John E. | 


Skehan, until recently state | Buffalo, N. Y. M 13.—The J.B 

: ie ; uffalo, ay 13.—The , 
ager for the Standard Oil Company | gja;_ Oj] Company has been organ- 
of New Jersey, with offices in New- lized by J. B. Clark, 1748 Main St., 
ark, has been elected vice-president jand associates to establish and 


Sterling 
GMC 

Mack .. 
Studebaker 
Willys 


15 


SN Nh WP 22-1 


Indiana 
Acorn 


r 


Hendrickson 
Master 


Ce et et et et et 


E. 


NEW OIL CONCERN 


Oil Company of Louisiana. line and oil business in this city. 


Kingsbury, president of the Brooks | 


13.—Goodrich | 


as director of the Ogden and Salt} 


operate a wholesale and retail gaso- nal. 


New Dealer 


OHIO 
Hupmobile Spriggs 
Celina; L. H. Geller, Fostoria; 
Brothers, Mansfield. 
OREGON 
Hupmobile — Salem Automobile 
Company, Salem 
PENNSYLVANIA 


Hupmobile — Friendship Motor 
Company, Donora; Hanover Motor 
Company, Hanover; Dick’s Garage, 
Marysville; Dames Garage, Potts- 
town; Laman Brothers, Sayre. 

Hudson—Keystone Motor Com- 
| pany, Tarentum; Kehler Motor 
Company, Tremont. 

Studebaker—Lee’s Garage, Wilkes- 
Barre; Valley Motor Company, 
Tarentum; Baehr Brothers, Clair- 
ton. 


Garage, 
Sharp 





RHODE ISLAND 


Hudson—William Mernick 
dence. 


Provi- 


SOUTH DAKOTA 
Studebaker—H. M. Penor, 
TENNESSEE 
Studebaker—Citizens 
pany, Union City. 
TEXAS 
Hupmobile—Corsicana Auto Com- 
pany, Corsicana; Culp Motor Com- 
pany, Tyler; Franklin Motor Car 
Company, Waco. 
Studebaker—A. A. Burton, Ranger. 
UTAH 
Hupmobile—John W. Pope, 


Auto Com- 


Ver- 


Studebaker — Heitz & Winzeler 


Bison. | 


Appointments 
_ By States and Makes 


Auto ‘nian, Brigham City; Heitz 
& Winzeler Auto Company, Tre- 
monton. 
VERMONT 
Hudson-—H. Farnham & Sons, 
Hardwick. 
VIRGINIA 
Hupmobile—Century Motor Com- 
pany, Charlottsville. 
Studebaker—Main 
Lawrenceville. 
WASHINGTON 
Huadson—Scott E. Bird, Seattle. 
Studebaker—Highway Motor Com- 
pany, Odessa. 


WEST VIRGINIA 


Marmon—Watts Motor Company, 
Beckley. 


Street Garage, 





WISCONSIN 

Hupmobile—S. C. Thoreson Com- 
pany, Janesville; Hi-Way Motors, 
Marshfield. 

Hudson — Nelson's 
lanche (P. O. Viroqua); 
Racine. 

Studebaker— R. G. 
Tomah. 

Auburn — Highway 
| Kenosha. 

Studebaker—Mork’s Garage, Beloit. 

WYOMING 


Studebaker—T. & S. Motor 
pany, Lander. 


Agency. Ava-. 
D. F. Spray, 


Nicke & Son, 


Motor Sales, 


Com- 


CLASSIF*ED ADVE&TISEMENTS 


| IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


CURRENT PRICES OF PASSENGER CAR M ODELS | 


AUBURN—8-98. 1232 W. B. 
Standard Models,not including free wheeling 
2-dr. Brougham. .945 Con. Cabriolet. .1.045 
4-dr. Full Sedan.995,Con. Phae. Sed. .1,145 
B Man’s Coupe.995 

AUBURN—8-98 A. 127 W. B. 

Custom Models, including free wheeling 
5 4-dr. Sedan...1,195;Cabriolet (R.S).1,245 
B. Man's Coupe.1,195'5 Con. Pha. Sed.1,345 
5 2-dr. Brough.1,145! 

AUSTIN—4 cyl. 75 W. B. 


Business Coupe..330|De Luxe Coupe ..5 
Standard Coupe.395|2 Cabriolet ee 
Runabout 395 
BUICK—8-50. 114 W. B. 

2 Bus. Coupe. , .1,02515 Phaeton ..... 
§ 2-dr Sedan...1,035}4 Spt Coupe.. 
4 Spt. Roadster.1,055'5 4-dr Sedan 

4 Conv. Coupe . 


BUICK—8-60. 118 W. B. 

Coupe. ..1,285;5 Phaeton ..... 

Coupe...1,325/Spt Roadster... 
5 4-dr. Sedan.. 


BUICK—8-80. 124 W. B. 
@Ceupe ........ 1,53515 4-dr. Sedan. 
BUICK—8-90. 132 W. B. 
4 Spt. Roadster.1,610 5 4-dr. Sedan 
7 Touring ..... 1,620 4 Conv. ape 
2 Spt. Coupe. '1/720)7 4-dr. Sedan "1,935 
5 Coupe ..1,765'7 Lim. Sedan. : 2'035 
CADILLAC—V-8. Fisher Custom. 134 W B, 
2 Coupe . .2,695|2 Con. Coupe.. 2 945 
5 Coupe 2,795|7 Sedan ... 2,945 
5 Sedan 2'795|5 A. W. Phaeton. 3; 795 
5 Town Sedan..2,845'7 Imp. Sedan.. .3,095 
2 Roadster 2,815|7 Touring (F leet t- 
5 Phaeton 2,945! wood) . 3,195 
CADILLAC—V-12._ 140 W. B. 
2 Coupe 3.79517 Sedan (143 
5 Coupe 3: 895, W. B.)... 4,195 
5 Sedan 3,895.7 Touring .4,295 
Roadster .. .3,945'7 Imperia] Sedan 
5 Town Sedan. 3,945! (143 W. B.)...4,345 
Phaeton . 4,045'A. W. Phaeton. .4,895 
Con. Coupe . 4,045 
CADILLAC—V-16. 148 W. B. 
Fleetwood Custom, 
2 Roadster ... -5.390|2 Coupe .........6,850 
A. W. puasten..2, Tee 2Con. Coupe ...6,900 
2 Coupe .5,800|5 Club Sedan .. 
5 Coupe .5.950!5 Sedan 
5 Club Sedan... .5, 1950/5 Sedan Cabrio. 4, 125 
5 Sedan ° .5,950!7 Sedan 7,225 
5 Sedan Cabrio. 6,125) SImperial ......7, 
7 Sedan .-. 6,225/5 Imp. Cabriolet.7,350 
5 Imperial ..6,300/7 Imp. Sedan. ...7.525 
5 Imp. Cabrio...6.350/\Town Cabriolet 
5 Phaeton 6, 500} (Opera seats) .8,750 
7Imp Sedan 6,525 Town Cabriolet 
Town Cabriolet (quarter win- 
(opera seats!)..6,525| dows) a oa 
Town Cabriolet, }Town Cabriolet 
(q'rter win.).6,525 ‘leather 
Town Cabriolet, quarters) . .8.750 
(full leather).6,525'Lim. Brougham.8,750 
Lim. Brough'm.6,525|Town Brougham.9,200 
Town Brougham.9,700 
CHEVROLET—6-Cyl. 109 W. B. 
2 Roadster . .475'2-4 Sport Coupe 
2-4 Sp. Roadster.495' (5 windows).. 
5 Phaeton 510|5 Coupe 
2 Coupe (3 win.)..535|5 Sedan . 635 
2Coupe (5 win.)..545/5 Special Sedan. . .650 
5 Coach 545'Con Cabriolet ...615 
Lan. Phaeton 650 
CHRYSLER—"G.” G-cyl, *17576 O. A. 
Roadster . 885'ISedan . 895 
Coupe ..885'Con. Coupe . -9351 
CHRYSLER—8-cyl. *186,5 0. A, 
2-4 Roadster ...1,595'5 Royal Sedan 
2-4 Royal Coupe (Special) .1,8¢3 
(Standard) .1,495\;2-4 Sport Roadster 
5 Roya) Sedan (6 wire wheels) 1,595 
(Standard) . .1,525!2-4 Con Gouge. 
2-4 Royal Coupe }5 Phaeton 
(Special) ood, 839 
CHRYSL uR—eeperial. 8-cyl. 
5 Sedan ...+.-2,74517 Sedan 
5 Sedan (Cl.C).2,845/2-4 Cus 
7 Sedan » 3,945 
CORD—8-cyl. 37's W. 
Sedan 2,395|Cabriolet aids 
Brougham ...2,395'Phaeton Sedan..2,595 
DE SOTO—Six. *169% O. A, 
2 Stand. Coupe ..740/2-4 Roadster ... 
2-4 Coupe (RS) 175|2-4 Con. Coupe .. 
§-4-Dr. Sedan Ti) (RS) 


-1,055 
. 1,055 
. 1,095 
-1,095 


1,335 
-1,335 
1,355 


2 Bus. 
4 Spt. 


- 1,565 


. «1,785 
. 1,785 


575: 
595 


21) 0. A. 
Lim... .3,145 
Coupe. .3,150 


2,495 


795 
. 825 
7195 


.1,970 5 Sedan 


2 DE SOTO—8-cyl. *177 O. A, 
2 Business Coupe 965:5 Touring ..--1,035 Coupe 925\Town Se By 
= .. ——, _ oat De L. Sedan. ..1,065 Coupe (R.S.) 975) iSedan 7 

5 Stand. Sedan 995 2-4 Con. Coupe : i 
2-4De Coupe ERS) our GRAHAM—Special Eight. 
(RS) savaneweee Coupe .+--1,155\Sport Sedan 
DE VAUX—6 cyl. 113 W. B. Coupe (R.5.)...1,196 Sedan 
GRAHAM—Custom Eight. 


Phaeton 595\Standard Sedan 
Standard Coupe 1 (4 wood wheels, 5 Sedan .1,845!7 Limousine 
FT Began .ccccss 1,895 


(4 wood wheels ' spare rim) 
spare rim)..... 625\Special Sedan 

Business Coupe (5 wire wheels, HUDSON—8-cyl. 119 W. B. 
(5 wire wheels, spare mounted 2 Coupe 875|5 Town Sedan... 
one in_right in rear) 5 5 Coach 895/5 Stand. Sedan.. 
fender well)....645|\Custom Coupe.... 4 Coupe (RS) ..925/Sport Roadster... 

Camem Soden ° HUDSON—8-cyl. 126 W. B. 
DODGE—Six. *176% 0. A. 5 T Sed 1.14517 F, Sed 1,195 

2 Business Coupe 735\5 4-dr. Sedan.... s “cous Sea. . 3, | am. Scan. 

2-4 Stan. Coupe i5 4-dr. Phaeton... 5 Brougham +++ 1,19515 Club Sedan . 15445 
(R. 8S.). ... 755,;2-4 Con. Coupe HUPMOBILE—Century 6, 114 W. B. 
2-4 Roadstr (RS) 755! R. S.)........-- 835 5 Sedan 995|Cabriolet (RS))..1,050 

Com. 995/5 Phaeton 1,05 
2 Coupe (R. S.)..995|/Roadster (RS). .1,075 
HUPMOBILE—Century 8 118 W. B. 

1, ae 


DODGE—Six. 114% W. B. 
Business Coupe 12 Business Coupe 

5 Sedan 1,295/2 Cabriolet (RS). 
2 Coupe (RS)...1,295|5 Phaeton ... 


(5 wire wheels) 815. (6 wire wheels) 850 
2-4 Coupe (R.S.) \2-4 Coupe (R.S.) 
. (5 b eg wheels) 835; (6 wire wheels) 870 
Sedan (5 wire 15 Sedan (6 wire 
wheels) 845| wheels) .... 880 2 Com. Coupe. . .1/295|2 Roadster (RS). 1373 
on ae Soeee aa, ante WB. HUPMOBILE—Series C. 121 W. B. 
- oupe ( ) | edan (© wire 5 Sedan 1,595|Victoria Cou 
. = <9 oe § é escccee ’ a pe. .1,615 
g eee ee, whem) --1,170 2 Coupe (RS). 1595/7 Spt. Phaeton. .1,685 
. 2 Cabriolet (RS).1, 595| 5 Town Sedan...1,705 
4 Coupe 
HUPMOBILE—Series H. 125 W. 
5 Sedan .1,895'/Victoria Coupe. 
2 Coupe (RS)...1,895/7 Spt. Phaeton 


wheels) 1,135! 
DODGE—Light. 118 

2 Cabriolet (RS).1,895)/5 Town Sedan. 

© Ge vcaaaes 1,915) 


2-4 Roadstr (RS) 99515 Sedan... 
HUPMOBILE—Series U. 


2-4 Stan. Coupe 2-4 Con. C 
(BE on ccc ce kh OO TRE) .... 
Durant—6-19 6-cyl. 109 
7 Sedan 2,295|Sedan Limou... 
Victoria Coupe.2,295) 
All Hupmobile models include free wheeling 


dr. Sedan. 695 
DURANT—6-10 4-cyl. 112 W. B. 

LA SALLE—8-cyl. 134 W. B. 
Fisher Custom 


Business Coupe ;Coupe (R. 8.) 
135! 
. -2,195|5 Town Sedan.. 


(wood wheels) (wire wheels). 
7 
5 Sedan - -2,295|7 Sedan ......+. 


Business Coupe Sedan (wood 
2Con. Coupe .2,295/7 Imp. Sedan 


GRAHAM—Special Six. 115 
* 975 
1,035 


120 W. B. 
-1,195 
.1,245 


134 W. B. 
+++ 2,095 


L 


-945 
-995 
-995 


B. 
1,98 
2,005 

2,005 

5 4 

137 W. B. 

2,445 

-770 

50 165 

.2,345 

-2,475 

.2,595 


2 Coupe 


(wire wheels).. (wheels) 
Coupe (R. 8S.) |Sedan (wire 
(wood wheels)..755 wheels) ‘ 
DURANT—6-12 6 cyl. 112 W. B. 
5 Coupe ........2,295 
LA SALLE—8-cyl. 134 W. B. 
wueneeee Custom 

2 Roadster .2,245|5 Sedanette .3,245 
7 Touring 


Business Coupe Sedan (wood 
(wood wheels) .760 wheels) 

2,345|5 A. W. Phaeton.3,245 

5 Sedan Cabrio.3,245/ 


Business Coupe jSedan (5 wire 
.775 
LINCOLN—8-cyl. 145 W. 


(wire wheels) 5' wheels 
Standard Models 


Coupe iR. S.) | Sedan 6 wire 
B. 
4 Sport ‘Town Sedan 
4, 400| 


- -995 


(wood wheels).780; wheels) 
Coupe (R. 8S.) 
(wire wheels). .795 
DURANT—6-14 6 cyl. 112 W. B. 

Phaeton ... (3 windows) .. .4,600 
7 Sport Touring. 4,400'4 Sport Phaeton 
5 Coupe 4,600} TC.) 4, 
5 Town Sedan {4 Con. Coupe.. 


De L. Coupe De L. Sedan 
6 dem. wood (6 dem. wood 
(2 windows). .4,600/5 Sedan 
7 Sedan 


wheels) ........965 wheels 
7 Limousine ... 


De L. Coupe | De L. Sedan 
(6 dem. wire _| (6 dem. wire 

LINCOLN—8 cyl. 145 W. B. 

Custom Models 


wheels) wheels) . 
ESSEX—6-cyl. 113 W. B. 

Con, Sedan 

(Dietrich). 


. 5955.Town Sedan 
- 6,800 
lA. W. Cabriolet 


a: 595'5 Touring Sedan. 
4 Coupe (R s.) 645 7 Sedan 
-695' (119 w. b.).....895 
| N.C.iLeBaron) .7,100 
A. W. Brougham 
(Brunn) - 1,200 
S.C. (LeBaron) .7,300 


5 Stand. Sedan. 
4 Sport Roadster 725! 
FORD—Model A. 4-cyl. 10312 W. °. 
Roadster 430\4 Victoria 
A. W. Cabriolet 
-6,100 

A. W. Cabriolet 
(Brunn) . 7,400 

Con. Coupe Panel Brougham 
(Dietrich). .6,409| (Willoughby) ...7,400 
Lincoln models include tree wheeling. 
MAKMON—10. 180 O. A. 


Phaeton .... 4355 De L. Phaeton 580 
De L. Roadster 475 '§ Standard Sedan 
Tudor Sedan.. 490; (3 windows) 
Coupe 490'4 Cabriolet 
Sport 500'5-4-dr. De 
: 2 Stand Coupe. . .950|4 Vic. Coupe 
5 Special Sedan .2'425 Spec. Limousine.2.725 © S°4ap 995:2 Con. Coupe .. 
FRANKLIN—De Luxe. 6-cyi. 132 W. B. MARMON—88. 130-136 W. B. 
Coupe . 2645Speedster (5 wire 5 Sedan ... -1,895|2 Con. Coupe . 
2,695. wheels) .2,845 2 Stand Coupe. 275,7 Sedan ° 
GRAHAM-—Standard Six. 
Coupe 845! Roadster 895 2-dr. Sedan 
Town Sedan...., 895'Sedan 956 Coupe (RS) 
Coupe (R.8.).... 895) (Recent price changes in bold face) 


995 


2 Coupe 35 
5 Coach 75 


5,100 


2 Coupe 
(Judkins) . 5,200 
4 Berline (2 win.) 
(Judkins) - 5,800) 
Berline (3 win.) 
(Judkins) 
Limousine 
(Willoughby) 
Con. Phaeton) 
(Derham) 


590 
Pea 5,800 
Coupe.. 
Coupe.. 


- 6,206 


995 


4 De L. 525' Sedan (2 win.) 630 
5 Town Sedan... 630 

FRANKLIN—Transcontinent. 6-cy!, 132 WB. 
5 Sedan 2,295,Vic Brougham. .2,395 
Coupe 2,345 Pursuit ‘ 2,495 
Con. Coupe. 2,395'Town Sedan . 2.425 
FRKANKLIN—Transcontinent. 6- -cyl. 132 WB. 
Roadster (6 wire 1 Sedan -2,475 

wheels) 2,345 Sport Salon :2,595 

3. oH 

5 Pirate Tour. .2.695'7 Sedan ... 2,895 5 Sedan ‘2 295) 7 Limousi 
. Pirate, Phaet 2.6957 Limousine :2:995 5 Club Sedan .-.2,345 - Bee 

u edan 2,7 own Berline (6 
Con. Coupe....2,765 wire wheels). )3,195 5 seaatt®RMON 16-091, 145 W. B. 
Town Sedan '2.775\Con, Speedster. .3,495 2 Coupe 70617 fone 

c rougham 7 7 

5 Cl. Cp d 

GRAHAM PROSPERITY ¢—6 cyl. 113 W. B. 5 cae aes an, eden - 
2 Business Coupe.785 /? Coupe (R, 8.). Sa ’ : 
5 4dr 6 w Sedan.795/5 Sedan NASH—6-60, G-cyl, 114% 
Coupe 


. 4,875 
4,975 

. 4,995 
5,075 

Ww. B. 

795\4-dr. Sedan 

795) Touring 

825 


a5 


845 


9 2-dr. Sedan 


350 2-ar. 


5 2-4 Con. 


NASH—8-70. 116% W. B. 
Coupe Sedan .....995 
4-dr. Spec. Sedan.955'4 Con. Sedan... .1,075 
Coupe (RS) 975! 

NASH—8-80. 8-cyl. 121 W. B. 
Coupe 1,245 4 Con. Sedan... 
Coupe (RS)....i,285|4-dr. Town Sed 
4-dr. Sedan ....1,295' 

NASH—8-90. 8-cyl. 133 W. B. 
Sedan (124 Coupe (RS)....1,745 
B.)......-.1,565' Victoria ....0..+1,76 
7 Touring .1,595'Ambassador ..... 
Coupe .-1,695|7 Sedan .... 
Cabriolet 1,695'7 Limousine 

**OAKLAND—8-cyl. 117 W. B. 
Coupe 997;Con. Coupe..... ¢ 
2-dr. 997\4-dr. Sedan .... 
Sport Coupe....1,077: Custom Sedan...1,157 


OLDSMOBILE—6-cyl. 11314 W. 'B. 
Standard Models 
. .845)4-dr. Sedan 
Business Coupe * 'g45|Con. Roadster.... 
Sport Coupe . -895/Patrician Sedan. .960 
OLDSMOBILE—6-cyl. 1134¢ W. B. 
De Luxe Models 
Sedan 910\4-dr. Sedan ......990 
Business Coupe...910|Con. Roadster. ..1,000 
Sport Coupe .960' Patrician Sedan.1,02£ 
PACKARD—826 Eight. 12742 W. B. 
BS Bee ssccae 2,385 


PACKARD—833 Eight. 13412 W. B. 
2 Roadster .2,425'5 Club Sedan... .2,675 
4 Phaeton 2,425!4 Sport Phaeton. 2.725 
BOGUS cccccece 2,525|7 Sedan ........ 2,785 
7 Touring ...... 2,525/7 Sedan Lim.. . .2,885 
2 Con. Coupe.. '2'550!Cony. Sedan 3,465 
S GOO sicancis 2,675 
PACKARD—840 Eight. 
De Luxe 
.3,490|4 Sport Phaeton.3, ae 
.3,490'5 Sedan 3,7 
Coupe .3,545!5 Coupe a ean hace 3, 350 
T Teme acvcees 3,595'5 Club Sedan... .3,950 
2 Conv. Coupe. .3,595 
PACKARD—845 Eight. 
De Luxe 
7 Sedan 4,150!7 Sedan Lim 
URBRLESS—Stonderd 8. .118 
» Sedan 1,495) 5 Brougham = 1 545 
2 Coupe (RS)...1,495)2 Cabriolet R. 8. 1,595 
5 Club Sedan ..1,545! 
PE ERLESS—Master 8. 12 
5 Sedan 1,995 5 Brougham 
2Coupe (RS) .. 1/995/2 Cabriolet 
5 Club Sedan.. .2,045/ 
PEERLESS ~ een 8. 
2 Coupe (RS)...2,795|5 Brougham 
5 Sedan 


8-eyL 


1, 
1,375 


32 


4-dr. 
Ww. 


14012 W. B. 
4 Phaeton. 

2 Roadster .. 
2 


14512 W. B. 
. 4,285 


Ww. B. 
eee 2,045 
2,095 


138 w & 

‘2 845 
2,945 

3,145 


PEERL ESS—8- -cyl, 125 W. B. 
De Luxe Master 
5 Sedan . .2,320jBrougham 
2Coupe .......2,320/Cabriolet 
Club Sedan ....2,370 
PIERCE-ARROW—43. &-cyl. 134 W. B. 
2-4 Coupe (RS) .2,685/2-4 Sport Roadster 
5Sport Tourer.2,895 ) .2,895 
PIERCE-ARROW—43. 8-cyl. 137 w. B. 
5 Sedan = omy 
5 Club Sedan. . -2°83515 Con. Sedan. 
1 Sedan 2, 


999: 


. -2,370 


. 3,650 


8-cyl. 142 W. B. 
Spt. Phaeton 3,750 
'§ Club Sedan. ..3,745 
.450/7 Sedan 3,825 

5 Club Berline. .3,945 
.3,650/7 En. Dr. Limou.3,995 
5 Sedan 


a a Me 05 
PIERCE- ARROW—41. 8 eyl, 147 W. B. 
7 Spt. Tourer...4275;7 Sedan .. .4785 
Coupe {7 En. Dr. Limou..4985 
(R.8 .4275/ 
PIEECE- ARROW—4il. 8 eyl 147 W. B. 
Le Baron Custom Group 
2-4 Coupe (RS).5100;Formal Town 
5 Coupe Victoria.5100| Brougham 
5 Con. Sedan 5200'Formal Town 
5 Spt. Sedan :.5375' Car. 
7En. Dr. Lim..5975|Formal Town 
Landaulet 
All Pierce-Arrow models include 
wheeling. 
PLYMOUTH—4-cyl. *167 O, A. 
2 Bus. Roadster. ..535|5 Phaeton 
Coupe 565|2 Coupe (RS)... 
2-dr. Sedan..,...565j/4-dr. Sedan... 
4 Roadster .......610|/4 Con. Coupe... 


PIERCE-ARROW—42. 
5 Tourer 3,450'4 
o- — Roadster 


9-4 Gen. ‘Gouge 
ae osaxese 


- -6250 
6250 


. 6400 
tree 


: 695 


685)7 En. Dr. Limou.3,145 — 


**PONTIAC—6 cyl. 112 W. B. 
Sedan 7712\Con. Coupe 
772!4-dr. Sedan 


2-dr. 
Coupe 
Sport Coupe 
REO FLYING CLOUD—6 cyl. 
Sedan .......... 1,695|Coupe 
REO ROYALE—8 cyl. 
Sedan Victoria. .2,145iCoupe 
REO ROYALE—8 cyl. 
an 2,745\Coupe 
Con. Coupe . -2995 
STUDEBAKER—Six. 114 W. B. 
Including free wheeling 
Roadster 5; Tourer 
2 Bus. Coupe.....845|Regal Tourer...... 
° 895'5 Regal Sedan 
4Coupe (RS)....895| (6 wire wheels) .995 


STUDEBAKER—Commander 8-70. 124 W. B. 
1,585|5 Brougham 
(Cloth) 1,730 
4 Victoria . 1,585.5 Brougham 
5 Regal Sedan..1,730' (Mohair) 
STUDEBAKER—Dictator. 8-cyl. 
2 Coupe 1,095'5 Sedan - - 3.180 
4 Coupe ........ 1,150'5 Rega) Sedan. . .1,250 
STUDEBAKER—President 8-80. 130 W. B. 
1,850 5 State Sedan 
(Mohair) 
4 State Roadstr. 1, 950\5 State Sedan 
4 State Coupe..1, 995: (Cloth) 
STUDEBAKER—President 8-90. 
T ROUNEE ccccess 1,850; State Victoria 
7State Tourer. 2,09517 State Sedan 
7 Sedan ° 2,150 (Mohair) 
5 Brougham 7 State sedan 
(Mohair) . .2,295; (Cloth) 
5 Brougham 7 Limousine 
(Cloth) . »2,295 
STUTZ—LA 6-cy). 12752 W. B. 
5 Coupe ........1,995|Cab. Coupe.....2,445 
5 Sedan 2,245|2 Speedster . -2,585 
2 Coupe ........2,245'4 Speedster .....2,585 
Club Sedan . .2,34514 Speedster (TC) .2,785 
STUTZ—MA, 8-cyl. 13442 W. B. 
5 Coupe 2,690:|Cab. Coupe 3,345 
2 Coupe 2,995! Tor. Speedster .3,595 
Club Sedan 3,295|5 Sedan . 3,195 
2Speedster ....3,495)4 Speedster 
4 Speedster .....3,495 
STUTZ—MB., 8 cyl. Custom. 
7 Speedster ....3,595)7 Limousine 


5 Sedan 69% ¥ 
..3,89515 Con. Sedan .. .4,395 


7 Sedan ...... 
STUTZ—MB., 8-cyl. Salon. 145 W. B. 
5 Sedan 1 Sedan Limousine 
(Le Baron)...4,795' (Le Baron)... .5,195 
6 Brougham 5 Trans. Cabriolet 
(Le Baron). - 4,995) (Le Baron) 5,610 
6 Sedan 7 Trans. Town Car 
(Le Baron). .4,995! (Le Baron)... .5,700 
6 Bro Limousine 1 Trans. Town Car 
(Le Baron)...5,195! (Pleetwood) ... .7,495 
6 Sed Limousine 
(Le Baron)...5,195' 
STUTZ—MA, 8 cyl. 13444 W. B. 
Chateau Series Weymann. 
4Longchamps ..4,345/5 Versailles 4,345 
STUTZ—MB. 8-cyl. 145 W. B. 
Chateau Series Weymann. 
5 Chaumont . .4,74515 Monte Carlo. . .4,895 
WILLYS—6-97. 6-cyl. 110 W. B. 
2 Roadster .......495°5 Club Sedan . 625 
5 Touring sess ++ -545]5 Sedan 7. 
2 Coupe §65'4 De L Spt 
5 2-dr. Coach.. 5951 Roadster 
WILLYS—6-98-D. 6-cyl. 113 W. B. 
4 Victoria Coupe..795'4 Vic. Coupe (DeL) 850 
5 Standard Sedan.795|5 Sedan (De L)...850 


WILLYS—8-80-D. 8-cyl. 121 W. B. 
4 Victoria Coupe..995)4 Victoria Coupe 
5 Sedan (De Luxe) 1,095 
5 Sedan ‘De L).1,095: 
WILLYS-KNIGHT—66-D. 6-cyl. 121 W.B. 
4 Vic. Coupe ...1,095|4 Victoria Coupe 
5 Sedan (De Luxe) ....1,195 
1,195) 


5 Sedan (DeL). 
*Over al) length of chassis instead of 


wheel base. 
**As delivered prices only are quoted, 
they vary in different sections c« the 
country and the Oakland-Pontiac prices 
given above are for New York city only. 


. 882 
125 W. B. 
1,695 


114 W. B. 


-1,995 
136 W. B. 
2,295 
2,295 


2,295 
- 2,600 


"(TO) 3.795 


145 W. B. 
+ 3,995 





AUTOMOTIVE DAILY NEWS, THURSDAY, MAY 14, 1931 





7 


Satisfactory Service | Spells. Dealer Security 


AUTOMOTIVE OBSERVATIONS 
SEES NEED FOR SYSTEMATIC 
SERVICE SALES PROMOTION 


ERVICE for Security” 


is the theme of the May issue 


. 


of | 


Automotive Observations, published by the Commercial 


Credit Companies, Baltimore, Md. 


Last month H. Bertram 


Lewis, editor of Automotive Observations admonished auto- 
mobile dealers to put their new car sales departme nts on a 


scientific basis. 


This month, fearing that dealers | | tional good- will whose dividends con- 


might follow his advice too far and | 
thus permit their service trade to} 


dwindle, Mr. Lewis now points out 
that service and new car 
should go hand in hand. The new 
car department selling the service 


sales | 
| sales may swing to the other ex- 


for years to come. 


“There is, however, real danger 
that some dealers who accept our 
admonition not to neglect new car 


tinue to accrue 


treme, if new car volume booms a 


department to the new buyer and | bit, and once again let service take 


the service department 
good will for the entire dealership | 
through the type of service 
renders. 

Mr. Lewis’ remarks ring so true 
that Automotive Daily News is 
pleased to ; esc y them to its dealer 
readers without revision as follows: 


making | a back seat in their thinking. 


“Actually, of .course, service has 


it | always been the essential stabilizing 


|factor in the dealer’s business. Be- 


|fore service could be rendered, cars. 


“On April 1 we urged our dealer | 


friends to convert their entire or- 
ganizations inte selling machines. 
To sell new cars far more scientifi- 
cally than ever before, and there- 
fore much more profitably. 

“In the present message we pro- 
pose to balance that by a warning 
not to become again sales-minded 
to the extent of neglecting service. 

“The two exhortations do not con- 
flict in any way, for selling new cars 
and rendering service are merely 
two parts of one complete program, 
and the dealer who neglects either 
function handicaps himself in per- 
formance of the other. Without good 
service new car sales are much re- 
tarded. Without new car sales service 
starves to death. Good service, on 
the other hand, sells everything the 
dealer has in stock—itself, new cars, 
used cars, accessories and institu- 


Analysis of Auburn Car Sales Reveals 


| stantial and dependable profit, 


had to be sold and used. In that 
sense, therefore, car sales are more 
of a fundamental necessity than 
service. But, once cars have been 
sold, service does more to insure the 
permanency of the business than 
any other element. Besides which, 
it is, or should be, a source of sub- 
in- 
dependent of all other operations. 
During 1930, for example, many 
dealers who came through in the 
black owe from 50 to 100 per cent. 
of their net to the earnings of serv- 
ice. It will probably always be so 
in equivalent periods. Both for its 
own direct value, therefore, and be- 
cause of its incidental contributions 
to the general welfare of the busi- 
ness the service department is the 
one which, in the long run, the 
dealer can least afford to neglect. 
How to Sell Service 

“Selling service, when all is said 
and done, is one of the simplest 
processes imaginable. Not, of course, 


|is a guaranteed service arrangement, 


if the service department does poor 


work or shows a surly spirit to its} 


| customers. But, assuming it to be 
leven normally efficient and nor- 
|mally polite, the matter of keeping 
| business flowing in in reasonable 
| volume is just one of everyday 
| common sense, combined with work. 
“Perhaps the most astounding 
_ about this business is the 
nt to which these two factors 
eae been neglected in the average 
dealer’s service operations. Not one 
|dealer in ten of all who have come 
jand gone these last twenty years 
has made any systematic effort to 
promote service volume. He has set 
up a shop and left it pretty much 
to fill itself with work. When it 
has been busy, he has hired some 





more mechanics. When slack, he 
has fired a few. If slack for unex- 
pectedly long periods, he has sent 
out a letter or called up some 
owners 

“But as for day-by-day follow-ups 
of owners, or any organized effort 
to keep each individual owner’s car 
coming in for maintenance when it | 
should and for repairs as needed— 
the averdge dealer’s showing has | 
been absolutely nil. 

“Service selling begins with John 
Doe, new owner, at the minute when 
he takes delivery of his 762 sedan. 
The dealer who is really service- 
minded sees to it that at that psy- 
chological moment his brand new 
customer is sold to his service de- 
partment. 

“If he is up with the times, the 
said dealer offers that owner then 
and there a choice of standardized 
maintenance plans. One of these} 


whereby the owner contracts in ad- 
vance to bring in his car every 500 
or 1,000 miles and to pay at the 
rate of so much per mile, partly or 
wholly in advance, for certain spe- 
cified service operations which, if 


lest 


| it comes in. 





performed, at the stipulated mile- 
ages protect him—under the deal- 
er’s specific agreement—from all fu- 
ture service charges within a certain 
mileage, usually 10,000, except those 
incurred in rectifying damage caused 
by accident. The other is an un- 
guaranteed plan, consisting in a 


Sharp Gains in 1931 Over Year Ago 


NEW YORK, May 13.—An analy- | 
sis of the retail sales of new 
Auburn passenger cars in the United 


States in the first three months of | 


this year, reveals many interesting 
things in the progress made in the 
distribution of this car. 

Herewith is a tabulation of these 
sales, as indicated by the actual 
registrations, which shows the 
month by month trend in each state 
that has reported complete statis- 
tics for the quarter. The missing 
states are Georgia, Louisiana and 
Oklahoma. 

Auburn registrations in March 
showed increases over a year ago in 
all but eleven of the reporting states, 
and in all but seventeen states for 
the first three months. 

Following are the Auburn registra- 
tions in the first quarter, month by 
month and state by state: 

ALABAMA 


1930 | 


January 1 


PNET occ cccces saneeee 


coco 


January 
February 


ococo 


January 
February 


coco 


January 
February 


272 


January 
February 


CONNECTICUT 


ee eeeeeeeeeeeree 


4 


January 
27 


February 16 


seeeeeeeoeceeres 





| January 
February 


| January 
| ey 


29 
50! 

| 
0) 
4 
9 
13 | 


Tota ls 


January 

February 

March 
Totals 


5 
13 
6 
24 | 


| 
| 
3 
1| 
5 
49 | 
102 | 


152! 
303 | 


January 
February 
March 


January 
February 
March 


January 
February 
March 


Totals 
| 


26 | 
27 
67 
120 | 

7 
13 | 
22 | 
42 | 


| 


3° 
9| 
7| 
9) 


January 
February 
March 


1 February 


4 
9 
12 
25 | 


January 

February 

March 
Totals 


January 

February 

March 
Totals eeeeecececeaoeoeoeee 


eoereeeeecereree 


seeeeeeeeeeeeere 


| February 


| February 


MASSACHUSETTS 
23 | 
37 

82 
142! 


January 


March .. 
Totals 


19 | 
12 
24 
55 
4 
4 
8 
16 


January 
February 
March 


January 
February 
Marc h 


| 
January 0} 
February ’ 0) 
March 0; 


January | 
39 


54 


March 


ations to be performed each 1,000) 
miles. 
with the mileage. 
ages from ter to twenty operations 
are specified. At others, 
dozen. The charges are at flat rates 
and vary in amounts according to the 
work. 
vance, but as the work 
While no agreement about such a 
plan could be binding the customer 
is asked to : gr up for this plan if 
he prefers it to the guaranteed plan, 
with the understanding that his 
signature gives the service depart- 
ment authority to check him on 
mileage at frequent intervals 
so remind him when work is due, 
which if performed regularly will 
insure his car longer life and hetter 
day-by-day performance. 

“Actually, of course, the owner's 
signature for this plan has no real 
significance, for a live service de- 
partment would follow him up at 
reasonably close intervals anyhow. 
But it helps to impress the owner 
with the service department's inter- 
in him and gives him at the 
outset a sense of obligation to pa- 
tronize it. 

“Whether or not any systematic 
service plan is sold at this juncture, 
the owner is introduced to a service 
salesman who has been assigned to 
the supervision of his car whenever 
If the introduction can- 
not be effected at the very moment 
of delivery of the car, the service 
salesman can and should call on the 
owner at the first opportunity, and, 
in eithef case, when the owner first 
comes into the service station he 


is 


|should be introduced to the service 


manager or the foreman or whoever 
is in charge, and made to feel that 
he has not just one friend there, but 
many. 

“The service salesman assigned to 
this owner should be given a card, 
at date of the new car's delivery 
giving the name, address and tele- 
phone number of the customer. 
this he should enter the plan agreed | 
on, if any, and his personal im- 
pression of the owner. Also any sig- 
nificant conversation that may have 
occurred at the time, giving side- 


| Fe bruary 


and} 


The work calied for varies | 
At certain mile- | 


halt a | 
| separate chronological reference 


The owner is not billed in ad- 
done. | 
| of 


On 


| attention 


| time 


; them taken care of. 


| repeat-order 





1| 


March 1j 


Totals 


135 
199 


; January 
ire bruary 
March 
Totals 
NORTH CAROLINA 
| January 
February 
March : 
Totals ... eax 
NORTH DAKOTA 


705 


13 
20 


|; January 


February 
March 
Totals 


January 
February 
March 


January 
February 
March 
Totals 
PENNSYLVANIA 
January ‘ 
February 


| March 


j 
| 


January | 

February 

March 
Totals 


4) 
10 
5 
8 | 
5 | 
18 


| January 

February 

March 
Totals 
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10 | 
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1| 
4| 


Totals 
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| February 
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SOUTH CAROLINA 
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February 
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February 


Totals . 
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January 

February 
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Totals .ccccce 


eeeeeeeeeeeeesee 


eeceeeroe 


0 


| 


371 | 


| ; 5 : , 
| service schedule listing certain oper- {lights on the personality, character 


and peculiarities of the customer. 

“This card should be filed alpha- 
betically or chronologically If 
alphabetically, some sort of chron- 
ological tab should be affixed or a 
set 
up to make sure that i. comes out 
of the file on the approximate date 
when the car is due for its next set 
maintenance operations. While 
these are called for on a mileage 
basis, they can be calculated as to 
date with fair precision, if the 
owner's average weekly mileage is 
ascertained in advance, and he 
should be followed up tactfully by 
telephone whenever the car seems 
overdue, according to schedule, if 
any, or probably in need of some 
if no standardized plan 
has been adopted 

“*Good merning, Mr. Ward, how's 
the car behaving? That's splendid. 
I calculate vou've run it a thousand 
miles since April 1—that’s the last 
it came in for maintenance 
work—and, if so, it really should 
come in again for a few roundhouse 
operations. I'll read them off to 
you if you're interested, and see if 
we can’t make an early date to have 
It makes all 
the difference in the world in the 
life of the car and the kind of 
service you get out of it to have 
things gone over this way at regular 
intervals. What owner could pos- 
sibly object to that approach? The 
reasonable ones, who take pride in 
their cars, would welcome it and 
gladly accept your maintenance 
suggestion if intelligently made and 
fairly priced 

“After each repair order, appro- 
priate notations should be made 
showing cost. owner's state of mind 
and any supplementary data that 
can enable the dealer to gauge the 


j trend of his relationship with this 


customer and know at all times 
whether he is drifting away, as a 
prospect or coming 
closer. The new car department 
|should be kept advised as to his 
| state of mind, an@ in their contacts 
with the same owner they should 


(Continued on | Page 11) 
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*\ on 623 Bloomfield Ave 

{taken by Sears, Roebuck & Co. for 
1 | the establishment of another retail 
2 | store in its nation-wide chain 
7| extensive alterations the store will 


3 | tires, 
5 | teries, electrical appliances, etc. 
3 | service 
11 | provided in the rear. 
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SEARS, ROEBUCK LEASES 
STORE IN MONTCLAIR, N. J. 
Montclair, N. J., May 13.—A lease 
has been 


Alter 


open shortly with a complete line of 
automobile accessories, bat- 
A 


and parking area will be 
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Motor. Vehicle Wheels 


By ARTHUR B. DOMNOSKE 


Executive 


Head, Mechanical 


Engineering Department, 


Stanford University, Cal. 


The following, in part, is a paper 
presented before the meeting of the 
Society of Automotive Engineers, 
San Francisco, Cal. It will appear 
serially in the Automotive Daily 
News. 

Wheels are usually classified by 
material into wooden and metal, al- 
though rudber and fiber have been 
used for disc wheels. By types they 
a@re grouped as spoked, disc and 
wire. Spoked wheels may be subdi- 
vided into suspension or tension and 
compression spokes, depending on 
the major stress produced by loads 
in the vertical plane. 
Prior to the automotive era wood- 

wheels were of two general 
wagon and carriage. These 
were weak at the hub and 


en 
types: 
wheels 


the automobile industry adopted the | 


artillery type wheels, which is more 
suitable for transmitting torque and 
more easy to keep tight at the hub 
Where necessary spoke ends are pro- 
tected by metal caps to prevent 
tenon breakage and excessive bear- 
ine stresses. 

A wheel must always carry raaial 
load and may have transverse and 
torsional forces added simultane- 
ously. Radial forces are those of 
the weight of the loaded vehicle, ac- 
celeration produced by road bumps 
and direct collisions with curbs 
Torsional moments may be due 
either to propelling forces or to 
braking. Transverse forces result 
from oblique collision with curbs 
skidding and centrifugal force and 
to the plowing action of front wheels 
on tractors. Vehicle wheel require- 
ments are resiliency, quietness 
lightness, heat dissipa.iion, appear- 
ance and number of wheels per set 
Wheels should be resilient particu- 
lariy to transverse forces where the 
tires and springs absorb but little 
of the energy loads. A fast running 
wheel should be light and have its 
mass so distributed as to insure 
good balance, reduce angular 
celeration or retardation torque and 
to avoid gyroscopic effects. Heat 
from braking should be prevented 
from reaching the tire and that pro- 
duced by flexins of the tire should 
be dissipated to the surrounding? air 

Manufacturing must be done eco- 
nomically and wheels should be of 
unitorm quality. 

Service requirements demand that 
botin cleaning and tire changing 
be easily done. Air valves must be 
placed so that checking and main- 
tenance of air pressure may ‘¢€ eas- 


Figures in this table are from R. L. 
which are furnished by the New Jersey Motor List Co.. New Car Division, Trenton, N. J. 


| lect 


al 
ac- | 


material 
climatic 


ily accomplished. The 
should not be affected by 
changes. Constructional features 
that produce concentration of 
tsresses or initial stresses should be 
avoided. 

Considering the vertical load only 
and assumin? a rigid rim, we may 


! 


to either support the load on 
a strut as in Fig. la, or carry it 
from the rim as in Fig. lb. If a 


‘First Fleet of Semi-Trailer Units 


Delivering Gasoline in Los Angeles Area 


Los Angeles, Cal., May 13.—Three 
new semi-trailer truck units, the 
first of this type delivering gasoline 
in the Los Angeles area, were put 
into service May 1. They were built 
for the Rio Grande Oil Company 
and pull a 100 per cent. greater load 
|} than can be pulled and carried in 
| the ordinary type tank truck. 
| The three new Rio Grande units 
are identical in_ specifications: 





single spoke be used in either case, 
it will become a cantilever beam at 
90 deg. and 270 deg. rotation of the 
wheel, and will have its stress re- 
versed at 180 deg. Should the strut 
be extended across the diameter 


Fig. 1b, c, d 


(equivalent to two spokes) the 
per half would be in tension, and 
the lower half would be in com- 
pression when vertical, and the strut 
would be a beam loaded at the 
middle when horizontal. Wheels of 
this construction may be found in 
Spain today. Rims are not rigid. 
and to prevent excessive deflections 
more spokes are added. Struts carry 
the torsional moment as cantilever | 


up- 


Tank capacity, 3,000 gallons; four 
| 
|beams and side forces partly as 
beams and partly in compression if 
the wheel is dished. 
| For the tension wheel the spokes 
are slender and free at one end te 
prevent compressive loads and can 
carry little load in bending. With 
'}an elastic rim the top’will flatten 
down and a bulging will occur at 
the horizontal diameter. Horizontal 
spokes must be added to hold the 
rim in shape and a lower vertical 
spoke needed to carry the load 
when the wheel rotates 180 deg 
The four spokes thus described 
would not take care of torsion or 
|side forces. Spokes placed tangent 
|to a circle concentric to the hub 
shell flange, as in Fig. 2d, will take 
care of torsional forces in one di- 
|rection and will be stressed in ten- 
|sion. Additional spokes as shown 
in Fig. le will provide for reversal 
lof rotation, and the construction is 
termed tangential lacing. These 
crossed spokes may also be used to 
carry the radial load, as in Fig. 2. 
Inclined spokes from the rim to 
the outer bead of the hub shell carry 
the outward side forces in tension. 
Pugh added spokes trom the inner 


1S 


(Continued on Page 9) 


RIG GRANDE BIL 


Tank Co. 


tank compartments of equal size; 


gasoline meters and outlets on curb 
side and barrel and oil drum com- 
partment on opposite side, both 
completely covered when truck is in 
motion; six-wheel hydraulic brakes; 
length, 32 feet; weight loaded, 38,- 
380 pounds; rear-wheel suspension 
attached direct to tank shell, elimi- 
nating the weight necessary in drop 
frame type of construction; three 
axles, with weight load as follows: 


NORTHWEST SECTION 
S. A. E. INDUCTS ITS 
NEWLY NAMED OFFICERS 


Seattle, May 13.—The final meet- 
of the Society Automotive 
Engineers, Northwest Section, until 


next fall, was held at the New 
Washington Hotel, when the new 
otficers were elected and inducted. 
C. H. Bolin was the unanimous 
choice to succeed Don F. Gilmore 
as section chairman. Other officers 
elected follow: Vice chairman, 
James H Frinck; treasurer, Charles 
C. Finn, re-elected; secretary, John 
G,. Holmstrom. 

Roy Howard of Vancouver, B. C., 
invited the section to hold a three- 
day midsummer session in that city 
during August. 

Prot. A. G. Baender of Oregon 
State College gave a lecture on 
“Scientific Adjustment of Carbure- 
tors.” In this he was concerned 
solely with the theory of air-fuel 
mixtures, in carburetors for best 
combustion, and not with mechani- 
cal means. His talk was a chemical 
| explanation of the reactions taking 

| place, Testing the exhaust gases for 


ot 


ing 
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FLEET OF SEMI-TRAILER TRUCK UNITS built for the Rio Grande Oil Co. by the Columbian Steel 


Front, 5,980 pounds; rear tractor 
axle, 15,850 pounds, and semi-trailer 
axle, 16,550 pounds. The tractors 
are all model 63 Whites. 

| Rio Grande’s new semi-trailer 
| fleet makes a striking appearance 
‘in its bright new colors. The tractor 
and undercarriage are in red, the 
tank white with blue trimmings. 
This fleet was especially designed 
and constructed for Rio Grande by 
the Columbian Steel Tank Com- 
pany of Kansas City. 


! 

CO. (‘carbon dioxide) and bringing 
that to a point near 11.5 per cent., 
he stated, was the way to determine 
the correctness of the mixture at 
“the other end” or in the carbure- 
tor. In the discussion that followed 
the technical talk, many detail 
were brought out relative to carbu- 
retion and motor fuels 


APPROACHING VEHICLES 
WARNED BY DANGERLITE 
colorea reflector, amber for 

on the front and red for the 
rear of vehicles, is the latest addi- 
tion to the line of the Dangerlite 

Corporation of America. It is 
claimed that they reflect a colored 
warning for several hundred feet 
at the approach of another vehicle 
;}and are effective at angles up to 

| forty-five degrees. 


A 


use 


PLANS NEW FOUNDRY 

Stratford, Conn., May 13.—The 
American Brass Company, of Water- 
bury, is making plans for the con- 
struction of a brass works and 
foundry on the bank of the Housa- 
tonic River, here. The river is to 
be dredged, the Federal government 
having appropriated $495,000 for the 
work. 


Polk & Co. of Detroit, with the exception of MUlinois, which are supplied by the Robinson Advertising Service, Springfield, Ul., and New Jersey, 


Some of this data has been published previously, but it is given here complete for the convenience 


of our subscribers. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. 
Commercial car registrations do not include busses. 
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La France- 
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national 


In this table ten states and the District of Columbia. 
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Studebaker 
Whippet 
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133: Delaware 
1775 Minois 
~ 1060 Minn. 
~ 210 Montana 
254.N. Dakota 
365 S. Carolina 
~ 198S. Dakota 
~ 201 Utah : 
444 West Va. 
945 Wisconsin | 
253 Dis. of Col 
5838 Totals 
2113 MM., 1930° 
1659 Minn., °39 
221 Mont., *30 
373 N. D., 193: 
3308S. C., 1930 
253 S. D., ’30- 
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136D. C., °30_ 
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Hartz Predicts Indianapolis Record 


As Result of A. A. A. Carburetor Ruling 


TYPICAL 


Harry Hartz. owner of the e 
cylinder, front wheel drive car 
won the A. A. A. championship in 
1930, predicts that with the addi- 
tional carburetors allowed by the 
new A. A. A. rules. a new all-time 
Indianapolis record should be estab- 
lished. The new changes in specifica- 
tions set by the contest board of the 
American Automobile’ Association 
for the Indianapolis classic, to be 
run May 30, permits a carburetor 
for each two cylinders. 

“I believe that the car which wins 
this year’s race at Indianapolis will 
better the record of Peter De Paolo 
of 101.13. made in 1925 when super- 
chargers were allowed,” stated 
Hartz. “I look for the winner to set 
an average of a 104 to 105 miles an 
hour. With the multiple of carbu- 
retors now allowed, I know from 


Indianapolis race 


eight downdraft carburetors. This 
year's entries still show the straight 
eight predominating in popularity 
Practically all eight-cylinder engines 
are equipped with four downdraft 
carburetors. However, there are 


| retors 


INSTALLATION of four Winfield carburetors which will be used in the Hartz entry in 1931 


still @ number of four-cylinder cars 
entered. all using their maximum 
allowance of two carburetors. The 
entries show the downdraft carbu- 
are the most popular choice 
of the drivers. it is stated 


Marmon Opens Factory 
School for Better Service 


tests which we have conducted that | 


there is much more speed in my 151 
engine than there was last year. 
And I believe that Arnold would 
have broken the record last 
had all the cars not been slowed 
down for several laps on account of 
the spill in the twenty-second lap.” 


year, 


Two sixteen-cylinder cars are en- | 


tered, Of which one is by Louis 
Meyer. winner of the 1928 race and 
national champion for 1928 and 1929. 
Each of these sixteen-cylinder en- 
gines is equipped with a battery of 


— 


DONALDSON CLEANER 
FOR FORDS IS OILED 
FILTER TYPE 


An oiled filter 
for the Ford 
truck has been developed by the 
Donaldson Company. Inc., St. Paul, 
Minn. The cleaner is attached to 
an aluminum casting, which is 
bolted to a steel plate which is 
mounted on the cylinder head. A 


short piece of rubber hose and two | 


clamps complete the connection to 
the carburetor. 
The filter can 


cleaning. 


be removed for 


DONALDSON De Luxe Air Cleaner for 


FIRST CLASS at Marmon factory service school 


type air cleaner | 
mode] A and the AA! 


A factory service school, open to 
all mechanics employed by Marmon 
authorized dealers and distributors, 
has been inaugurated by the Mar- 
mon Motor Company. The service 
schoo] will be in session during the 
entire year. 

Students will 
Sive course in tearing down and as- 
sembling the complete Marmon line. 


| The course will consist of lectures | 


Fords 


be given an inten- | 


work, and students 
must prove to the Satisfaction of 
the instructors their familiarity 
with the construction of each unit 
and its assembly in the shortest 
possible time before being permitted 
to leave a particular piece of work 

It is the plan of the Marmon 
‘company to inaugurate a series of 
field service schools. These schools 
wil] be held in key point Nties and 
at time so that every Marmon 
mechanic in that territory may at- 
j}tend. The course of instruction to 
ibe pursued at these schools will 
follow closely that of the 
service school. 


| 
NEW LITERATURE 


| 

| The Automotive Daily News 
will publish announcements of 
new literature of interest t» its 
readers. The booklets may be 
obtained free of charge by order- 
ing them by number from the 
Technical Edito: Automotive 
Daily News 


and Jaboratory 


a 


A-9 
geared 
pumps 
A-10. Booklet. 
the Wheel.’ 
A-11. Booklet, “Small Generator 
Units and Their Application.” 


vane and 


“The Evolution of 


Circular listing complete line | of 
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centrifugal | 
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wheel] 


the wheel 
triple lacing 

The Ford 
welded spoke 


| 
Pig. 3 


| initial spoke stresses are tensile, but 
when radially loaded. those on the 
load side have a reversal of stress 
| to compression. Under either static 
} or impact radial load the first sign 
| of distress is shown by the buckling 
of those spokes having compressive 
! stress and is tollowed by rupture of 
those spoke in tension closest to the 
| application of the load. 
At least three requirements, often 
be satisfied in the 
selection of the material—-namely, 
those of design, manulacturing pro- 
| cesses, and of cost 
| Seeley, in his “Resistance of | 1a- 
| terials,” has specified the properties 
| of a material which are important 
jto the engineer, as follows: (1) 
Strength, (2) ductility. (3) stiffness 
1 (4) resilience, toughness, (6) 
| hardness 


| 
| 
| 
| 
| conflicting. must 
| 


(5) 


} 
| 
| 


| May 
| the 


j and 
| mined 
| pulled 
}Often a specimen is taken across the 


| the metal. 


Vehicle Wheels 


(Continued from Page 8) 


None and 
of 
viti- 

Avain 
the 

usual 


of these absolute 
we have at least two measures 
maximum usable strength: the 
mate and the elastic strength 
the strength is dependent 
type of loading, and the 
stresses, tension, compression. shear, 
must be considered with regard to 
the material strength under static, 
impact and fatigue conditions 


is 


on 
three 


Tests on Incoming Materials 

These tests are of a twofoid 
ture—namely, to check the material 
for dcsign requiremenis and _ its 
suitability for fabrication 

The usual tests for carbon, man- 
ganese, sulphur, etc.. should be made 
to insure that the materia] falls 
within the specification range Ac- 
celerated salt spray Mar 
to check finish on meta) pu 


Da- 


tests 


be 
mad rts, 
Physical Tests 

HumMIaity, 
de- 


is the 
ana 


For wood there 
shear, compression 
ermination 
Spoke wire requires tensile 
sometimes compression, and 
ing to fatigue The bending 
be performed with pliers or by 
nick bend test in a vise. In 
case the number f bends 
is counted. 
or Rolling Stock 
usual items of yield point, 
strength, reduction of area 
cent. elongation are deter- 
from a standard specimen 
in the direction of rolhng. 


weir ht 


tests, 
bend- 
test 


either oO 


made 
Forming 

The 
ultimate 
pel 


zrain also 

Bend tests across and wiih (Dutch 
bend) the grain taken to in- 
cure ductility bends must 
fold practically flat on thin steck 
end to specified radii on thicker 
material A nick bend mav be 
made in a vise. Some companies 
consider the Ericksen ball test of 
value in indicating drawing proper- 
ties Brinell, Rockwell, or sclero- 
scope readings are usually taken. 

For deep drawing stock the final 
and very essential test is the actual 
fabrication of the part without 
tearing, cracking or wrinkling of 
Material failing tc meet 
this test will be rejected. even 
though other requirements be met. 

Whatever may be the merits of 
the notched impact (Charpy or 
Izod) test for the control of heat 
treating operation, I do not believe 
that anyone can definitely forecast 
the fatigue streneth of the material 
from such tests. So far as I know, 
no wheel manufacturer places much 
confidence in notched impact tests. 


are 
These 


(To be continued) 


Two Turret Lathes Added 


To Gisholt Line 


factory | 


GISHOLT No. 


| Two new turret lathes, the No. 4 
and No. 5 have been introduced by 
ithe Gisholt Machine Company 
| Madison, Wis. These machines have 
itwelve spindle speed headstock 
| gearing multiple disc clutches, anti- 
lfriction bearings, hardened steel 
| ways and slide gibs, self-clamping 
lturrets and centralized lubrication 
units. These lathes are also 
available in universal turret models 

The No. 4 turret lathe has a hand 
lslide. cross slide and power feed 
turret. It can. be used for bar- work 
up to 1%-inch diameters and may 
be equipped with an 8-inch o1 


leross slide i3 10% 


| power 


10- | 


4 turret lathe 


shade 1s 
1834 
model 


The 
and 


Swing ove! 
over ways 
universal 


inch chuck 
9°. inches, 
inches. The No. 4 
has power cross and 
feed. It has the same 
the No. 4 turret lathe 

The No. 5 turret lJathe 
bar work up to 2 inches 
and may be equipped with a 10-inch 
or 12-inch chuck. The swing cove! 
inches, and over 
ways 19% inches. The No. 5 uni- 
versal, with universal carriage. has 
cross and longitudina) feed. 
It has the same capacity 4s the Ne 
5 turret lathe. 


longitudinal 
Capacity as 
wil] handle 
diameter, 
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Chevrolet Car Sales in April Hold Close to Year Ago 


Registration Returns Fria! 
First 12 States and D. of 
C. Show Total of 15,833, 
Off 8%; 23% Gain 
Over March 


YORK, May 13.- 
Coming within 8 per 
cent. of a year go, Chevrolet 
registrations in the _ first 
twelve states to report for 
April, and the District of Co- 
lumbia, amounted to 15,833, 
as compared with 17,209 in 
the same states in April, 
90. 
Sales 
to gain 


EW 


Chevrolet t 
through 
Statistic 
with 
upturn 


of the 
momentum 
according to these 
April total comparing 
for March, a _ seasonal 
23.6 per cent 
For the first four months ol 
year Chevrolet registrations 
these states aggregated 43,989. 
compared with 49,060 for the same 
states in the corresponding period 
of last year, a falling off of only 
10 ver cent 
In three of the reporting 
and the District of Columia, 
rolet registrations in April were 
greater than in April of last year 
These states and the comparative 
totals are: Illinois, 4,611 to 4,601; 
Rhode Islan@. 462 to 424: South 
Carolina, 735 to 536; District of Co- | 
lumbia, 880 to 470. Montana sales in 
April were 358, only two short of a 
year ago 
In two of the reporting states. 
Chevrolet sales for the first four 
months of the vear were better than 
a vear ago, while in North Dakota | 
they were the same. Gains were | 
made as follows: Minesota, 7,540 to+ 
7,176, and the District of- Columbia, | 
2,361 to 1.468 
Following are comparative new} 
Chevrolet registration figures for | 
April and the first four months of 
1931 and 1930, and for March, 1931: 
April April March 
1931 1930 1931 | 
207 219 168 | 
. 4611 4.601 3.091 | 
1,342 1,453 1.274 
2.956 3.886 3.035 
358 360 373 | 
571 732 393 
462 424 
735 536 
440 587 
294 413 
827 1,126 
2,150 2.402 
880 470 
15,833 17.209 12.802 | 
Chevrolet registra- | 
the same states for the} 
first four months of this year. as | 
comnared with the corresponding | 
period of last year: 


April 
the 

12,802 

of 


the 
in 


as 


states 
Chev- 


Delaware 
THinois 
Maryland 
Minnesota 
Moniana ; 
North Dakota ; 
Rhode Island.. 
South Carolina 
South Dakota 
Uiah 

West Virginia 
Wisconsin 

Dist. of Col 


528 | 
330 | 
297 | 
472 | 
1,739 | 
739 


Totals 
Here 
tions for 


are the 


1930 
637 
15.911 | 
4,284 | 
7.176 
1,302 | 
ae 
1.208} 
2.306 
2.213 | 
1.023 | 
2,710 | 
7.159 
146 68 | 


49,060 


1931 

: 570 
. 13,317 
3.965 

. 17,540 
1,285 
1.458 

1 .060 


Delaware 

Tllinois 

Marviand 

Minnesov.a 

Montana arab tates 
North Dakota 
Rhode Island 

South Carolina 

Soni Dakota 
Utah. 
West Virg 
Wisconsin 
Disirict of Columbia. 


nN 
inhia 


43,989 


Total: 


RAY WHITAKER HEADS 
TULSA GARAGE GROUP 


May 13 _| 


| West Va. 


(UTPS) 
has been 


Talsa, Okla., 
Ray Whitaker of Tulsa 
president of the Tulsa 
and Servicing Association, | 
‘ding A. F. Dan de Mars, act- 
president of the association | 
ts organization, a short time | 


succe 
ine 
sinc? 
azo 
Ccorge 
president 
submitted 


Velot was elected vice- 

and nominations were 
for a full time sal laried | 
secretary who will be elected soon. | 
The organization is composed of 
more than 200 garages and Servic- 

ing companies in Tulsa. A banquet | 
will be given May 16, at which time 
the new officers will be installed. | 
The committee in charge of the 


stag affair is composed of Ear! Vin- | Totats,’3@ | 


“nt and Arch Bradley. 


(laid out to afford Ford owners every 


| ucts, 
|} room 
| for 


| HLL, "30 


MONTREAL FORD FIRM 

MOVES INTO NEW 
FIVE-STORY BUILDING 
The 


May 13. 
five-story build- | 
St., Sher- | 
for the sale and ser- 


Montreal, Que., 
opening of a new 
2144 Bleury 
Street, 
vice of Ford products was announced 
here by R. 
director of 
pany, Ltd 
Acquisition of 
Mr. Genereux 


ing at near 


brooks 


Genereux, managing | 

Genereuz Motor Com- | 
the new building. ! 
Stated, was made 
necessary by the inadequacy of the 
former quarters at 3455 Park Ave 
ind Ontario Street | 

“As Ford dealers who have served | 
Montreal automobile buyers for fif- 
en ing more than 12,000 
Ford cars and trucks, end catering 
to the requirements of 14,u0U0 owners 
of Fords, every. year, we found our 
former quarters entirely too small 
to accommodate the hundreds of 
cars that pass through our shops for 
ervice daily, as well as the large 
number which are turned in and re- 
conditioned for resale,’ remarked | 
Mr. Genereux. 

“Increased business, combined 
with our confidence in the future 
of Montreal, prompted us to make 
this move, and we hope, with the 
continued co-operation of the pub- 
lic, to keep on increasing our busi- 
ness for many years to come.” 

The new building, comprising 35,- 
000 square feet of floor space, is 


years, sell 


convenience. The _ ground floor 
serves aS a showroom for Ford prod- | 
offices for the staff and a rest 
for customers while waiting | 
their cars to be serviced or re- 
paired 


BARRY NAMED SERVICE 
MANAGER IN TRENTON 


Trenton, N. J., May 13.—Walter W. 
Barry, connected with the automo- 
bile industry in Trenton for many 

years, has been appointed service 


manager of the Trenton Motor Com- 
pany, Ford dealer. Barry was for- 
merly with the Free Bridge Motors 
Company, Morrisville, Pa. 





PLANNING EXPANSION 


Bloomfield, la.. May 13—J. B. 
Vaughn, Ford dealer, has announced 


ja big building program to supple- 
63| ment his garage and sales facilities. 


He is to erect two structures for car 
Storage and another as a _ super- 
service station. 


States 


Delaware | 
Illinois | 
Maryland | 
Minnesota | 
'Montana | 

N. Dakota | 
Rh. Island] 
S.Ca'lina | 
So. Dakota| 
Utah . 

| 

| Wisconsin | 
Dist. of C 


Totals 
Dela., '30 


Md., 50 
Minn., 30 
Mont., 30 
N. D., ’20 
| R. Isle., "~ 
S. C., 30 
s. D. "30 

| Utah, ae 
iw. Va., 


Wisse 


D. of C., °30 


357) 
: 122; 
244} ; 2292; 

“*Not in production at that time. 


* 


|was taken during 


|brought out many 
}ested in other low-priced cars. 
| sale 


}serted in each 


102: 


13) 


a 
—7 


og 
—" 
—r 
aa 
177} 17209 | 





[Moves Large Stock 
Of Used Cars in Sale 


Woleben Chevrolet 
East Anaheim St., Long Beach, Cal 
recently held a special used-car sale 


| that was declared to have been very 


; successful in moving a large stock 
|Of cars in preparation for summer 
| trade-ins. 
Large display 
the sale 
nounce the event. And prior to the 
ile, teaser ads were run in the 
aews sections. These .teasers said: 
“Wait! An automobile for 99 cents. 
No—This is Not an Error. 
day’s Sun classified page.” 


hewspaper 


The opening day a good used car | 
sold | 


not junk, but running—was 
t> the first prospect desiring it for 
92 cents. This, of sourse, was merely 


i leader to give the sale sensa- | 


provide head- 
Incidentally, it 
prospects inter- 
The 
was conducted for five days. 
In connection with the 
advertisements, coupon 
ad, captioned: “Vet- 
erans, Read!” It explained that 
“This coupon is good for $10 to any 
veteran toward any used car, pur- 
chased during this sale, that is 
priced above $100.” 

Classified ad columns were 


tional 
lines 


aspects and 
for the ads. 


a was in- 


not | 


| overlooked in the promotion effort. 


Classified display advrtisements re- 
ferred readers to the display adver- 
tisements. 


NEW CHEVROLET DEALER 

Safford, Ariz., May 13 (UTPS).— 
The Misenhimer Chevrolet Com- 
pany has been opened here in the} 
building formerly occupied by the 
Pierce Motor Company, Main Street | 
and 7th Avenue. L. V. Misen- 
himer has secured the dealership 
for Chevrolet 
joining territory. A modern up-to- 
date garage, specializing in Chevro- 
let work, will be conducted in con- 
nection with the new business. 


BUYS FORD DEALERSHIP 

Reck Rapids, Ia.. May 13.—Wil- 
lard Sudenga, firm member of the} 
Sudenga Motor Company in George, 
has purchased the Demers Motor 


Company Ford dealership here and | 
will take care of the branch in this} 


territory. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
_ NEWS BRING RESULTS 


Company, 601 | 


space | 
to an-/| 


See Fri- | 


display | 


in Safford and ad-| 


Essex County 


EWARK, N. J., May 13.—Essex 
county led the Ford sales in New 
| Jersey in the first quarter, with a| 
total of 1,265 out of the 2,164 units | 
registered for all the twenty-one} 
counties, or 58.9 per cent. of the 
| total. 
| March registrations disclose that 
in twelve counties in the state Ford | 
| Showed increases over both January | 
and February, while in two other} 
counties, Ocean and Sussex, Ford 
surpassed February sales, but was 
itied with its January mark. 
only one county did Ford March 
isales fall below February. This 
| was in Cape May. 
Hudson county was second 
in Ford registrations in 
|quarter with a total of 605, 
| Bergen was third with 581 
| Union fourth with 518 
Counties that fell behind January in 
March Ford were 
| Burlington, Cape May. 
| Cumberland, 
The majority 





to 
Essex 


and 


sales 
Camden, 
Salem 
of these are in the 
resort section, where passenger car 
business does not get under way as 
|early as in other parts of the state. 
Ford's March sales in New Jersey 


| 


| SEARS, ROEBUCK ENTERS 
FARM TRACTOR FIELD | 


| Chicago, May 13.—Invading a new 


| field, Sears, Roebuck & Co. 


| February, 


Atlantic 


| Cape 


In | 
| Gloucester 


the 
while 


Atlantic, | 


and Warren.| 


today | 
| 


Leads Ford 


Sales in N. J. in First Quarter 


than in 
ahead of 


were 43.4 per cent. greater 
and 3.4 per cent. 
January, 

The sales in the twenty-one coun- 
ties for each of the three months, 
follow: 

Feb. Mar. 

24 36 
245 
55 
107 

15 
23 
507 
46 
251 
21 
94 
93 
128 
13 
39 
186 

22 
33 

8 
170 

12 


Jan 
84 
212 
62 
141 
32 
45 
477 
43 
197 
13 
87 
104 
118 
55 
39 
138 
25 
32 
8 
161 
16 


Bergen 
Burlington 
Camden 
May 
Cumberland 
Essex 


Hudson 
Hunterdon 
Mercer 
Middlesex 
Monmouth 
Morris 

| Ocean 
Passaic 
Salem 
Somerset 
Sussex 
Union 
Warren 


56 
15 
21 

6 
87 
10 


2,089 1,228 2,164 


“sm 
- 


(1931). 
(1930) . 


Totals 
Totals 


‘SMALL INDUSTRIES 
PLAN CONFERENCE AT 
LAKE GEORGE AUG. 10 


542 2,532 3,734 


announced the addition of tractors. | 


The machine is known as the Brad- | 
ley and is being manufactured spe- | 


| cially for the large mail order and} 
| retail concern. Present plans call for 
introducing it, along with a number | 
{of attachments, through the Middle 
West, and increasing the territory 
as fast as manufacturing facilities 
permit. 
| A feature being stressed is that 
the machine is designed and built 
along automotive lines instead of 
following the usually acepted farm 
tractor type of engineering. Another 
point emphasized is its low price, 
| fisting at $795, factory 


DISTRIBUTION RIGHTS 

Spencer, Ia., May 13.—The Hart- 
Dale Chevrolet Copany, John Hart 
and Dale Norton, has purchased 
distribution rights at Emmetsburg, 
covering all of Palo Alto and a part 
of Pocahontas counties. 


(Continued from Page 1) 


j}and only 1.4 per cent. employ more 
than 500. Of ‘still greater impor- 
| tance is the fact that 62 per cent. of 

all industrial wage earners are em- 
ployed in plants having a working 
force of 500 or less. 

While it is true, according to the 
statement, that many of the prob- 
lems of industry are similar, irre- 
spective of the size of the estab- 
lishment, it is also true that the ap- 
plicability of a method for dealing 
with a common problem may de- 
| Pend largely On the size of the par- 
| ticular company. It is, therefore, @ 
logical and natural step to bring to- 
gether executives of the smaller en- 
terprises for a thoughtful consider- 
ation -of common problems and an 
exchange of experiences in dealing 
with them. 


~ CUMULATIVE NEW PASSENGER CAR 


Vigures in this table are from R. L. Polk & Co. of Detroit, with the exception of Ilinois, which are supplied by the Robinson Advertising 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. Readers desiring 


Chevrolet 
Chrysler 


23 
440, 
~ 87, 
224 

37) 

3 

91| 

38\ 

28 

19 


207 | 
4611 | 
1342 | 
2956 | 

358 | 

571] 
462 | 
735 | 

440 | 
294 | 

827 | 

[ 157 

53 


238! 15833 | 


8 219] 
4601 | 
1453 | 
3886 | 
| 360] 
| 7324 
424 | 
536 | 
| 587] 
413] 
1126 | 
2402 | 
470 


9, 


Franklin 


15064 
442 
9164 
2016 
6429 
455 
1019, 
Th 
779,” 
813, 
~ 6751. 
1642 
3756} | 
1062; —si«aY: 
172 


2) 


590, 1912 


i 
10, 
a9 


Hupmobile 
La Salle 


—— 
~ 18] 
36 | 
80 | 
“a 
32 
847 | 


757| 596) 
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Ohio Valley and St. Paul = (#atanieeee sm Satisfactory Service Spells = * 


model changes in prospect. 


R t il ~ j G Deliveries of automobiles by the | 

A Irish Motor Company, Ford dealer, | ity f All D } 

epor pri a es ains © about double the March figures uri or Ca ers 
‘in April, W. J. Irish said. | 

(Continued from Page 1) | L. D. Berry of the Berry Company 

| said that in January sales were sev- 

of the Louisville Automobile | eral times the corresponding total of ; never be ignorant of his attitude aS unquestionably, must be done about 


over the March figures this year and retary 
used car sales showed an increase | Dealers’ Association, read: the previous year, that February | indicated by the service record. | that. You can, tor example, pro- 
Comparative new passenger car| more than held its own, that sales | “First-time buvers of used cars | vide a call-and-deliver service tor 


(Continued from Page 1) 


of -” per cent. in the same period. registrations Jefferson county for} in March were approximately double | ; : the cars of customers who cannot 
Dealers in St. Paul and Minne-'! April, 1930, to April, 1931, are: | those of March, 1930, and that April | of the make handled by the dealer) conveniently drive their own cars 
apolis report good gains in April April, 1930 April, 1931 sales have maintained the pace of | — unless he Services all makes in. If your customers prefer your 
over March, with some dealerships Auburn ......... 7 | ae — - this. year. Jou | should be handied gga though, | shop to all others, they will pay to 
reporting gains over the same AUSTIN ..recccces 3 Finch, of the Finch Company. re-!|of course, in their case no stan- | have their cars taken there rather 
' — ‘ ore Se 10 24 | ports that sales have been excep- | dardized maintenance plans are than entrust them to more con- 
month a yvear ago. March registra- Cadillac ; 3 2 | tionally good. | likely to be practicable. They should. yeniently located competitors. Deal- 
tions in Minnesota this year topped | Chevrolet ....... 157 274 | A sharp gain in sales is attributed however, have their individual rec- ers we know who have made serv- 
the figures for the same period in | @ieveler ........ 20 25 | by E. W. Fredericksen, of the Fred-, ord cards and should be followed | ice the outstanding feature of their 
1930 March, 1931, was the first Cord. mee te 1 1 ericksen Motor Company, to price up regularly for service. Such fol- | business that it should be are charg- 
month since April, 1930, toshow gain De Soto ...cec.. 11 6 reductions. low-up, should indicate interest in jing calls and deliveries at a price 
over the corresponding month in EE ci tacaenes 16 5 | O.N. Bonney, president of the Bon- | the car and in the owner's satistac- | that covers their cost, and finding 
the previous year. Durant ......... 10 9 ney-Nash Motors Company, 6th and | tion rather than a mere mercenary | their customers glad to pav the 
Field reports from Cincinnati. | Erskine 3 4 | Main Streets, reports a substantial | desire for repair work. Tactfully extra for the privileee of dealing 
Louisville and St. Paul are as fol-| Essex ........... 27 35 increase in Sales for 1931 to date, as handled, they can be made to pro- with them 
: lows: ; ; ms 477 241 | compared with the same period last | duce much good-will and a substan- “An alternative to this system is 
' Cincinnati, May 13.—Sales of 1,270 Franklin ........ 4 1 year. | tial volume of business that would the establishment of several small 
mew cars during April, an increase’ Graham ....... 14 10 | “An interesting phase of the au-/ never accrue without them service stations in different Joca- 
: of 73 per cent. over March fig- Hudson ..... "40 5 ; tomobile season is becoming dis- “In selling service, personal follow- | tions instead of one big one at a 
i ures, have created renewed optimism!) Hupmobile ...... 7 13 jcernable,” reports the Northwest, ups are much more effective from central point, but the dealers of our 
; among automobile dealers, who fore- | Jordan ....... a 3 | Bancorporation review. “It is dis-| every standpoint than follow-ups acquaintance who have made the 
; see a steady pick-up during the next La Salle ........ 1 closed by March registrations of by mail, but follow-ups of some SyYS- keenest study of service problems 
: sixty to ninety days, with the prob- | Lincoln 2 "3 new passenger cars in five North-; tematic sort are essential tO any tend to shy awav from this expe- 
ability that the last half of the year |Marmon ........ 7 | western states—Minnesota, Wiscon- program intended to devolop ser-. dient They find it hard enough 
will bring the total for 1931 close to Marquette ...... 3 |sin, North Dakota, South Dakota vice volume. No outstandingly suc-'| to train and supervise one central 
normal. Used car sales for April Nash .......... 8 "7 | and Montana—that there is an in- cessful service operation ever Just service organization so that it fly 
were 7,114, compared with 5,773 im Oakland ........ 5 3 |} creased demand for automobiles in happened. Always it has been de-| measures up to their standards. 
Seth am tnecence of sdevenienntiiy | Cudeemetie ntl > | the medium and higher priced clas- veloped by unremitting work along They regard as next to impossible 
. 23 per cent. | Packard ee. al 3 | sification. Low priced cars, of course, | lines generally similar to those de- | the task of finding competent fore- 
i The month's new car sales were Peerless ..... 1 are still being sold in much the scribed above 'men and mechanics for a chain of 
H peculiar in the fact that several of | Pierce-Arrow ... 5 ‘2 greatest number, but compared with “Of course, when you make it 4 service stations, and feel that de- 
4 the so-called popular cars showed |Plymouth ....... 12 16 |@ year ago their dominance is not point to sell each new owner OD centralized supervision would be 
decreases. Increases were shown in| Pontiac ........ 15 11 | so pronounced. | service at the very outset and keep much more expensive and much less 
the sales of thirteen types. while|Reo............. 6 2 | “The number of high priced cars. after him by tactful but unremit- effective. Against this. of course, 
; sixteen showed a decrease for the Studebaker i at 17 11 | $2,000 and up, was slightly less than ting pressure, you are eventually | we find the super-service stations 
4 month, and one, Lincoln, was the | Whippet ........ 19 =e |1 per cent. last year and 1.2 per following up all your owners in the operating in chains and more ef- 
4 same as in March. Chevrolet) Willys .......... 5 29 |cent. of all sales in March of 1931.” interest of service volume. And. if! ficiently, on the whole, than the 
; showed a remarkable increase, the! Willys-Knight ... 7 1 your service, as renderd, is giving | majority of dealer establishments. 
: Chevrolet figures for March being Windsor ........ 1 ¢ M. AND AC WIN them satisfaction, you are securing The question is an open one. with 
384 compared with 552 in April. Fol- | = or the said volume. This follows with | gach dealer entitled to his own 
lowing Chevrolet in order, came| Totals ........ 914 756 absolute certitude and we offer the | opinion. But it is a very important 
Buick, Oldsmobile, Chrysler, De Soto, | ? | POINT IN SUIT OVER above prescription as a guaranteed | one for many dealers, especially 
j Nash, Auburn, Studebaker. Willys- | April decrease, 17.3 per cent. method - ee rs — for | those in metropolitan areas ; 
; oe | service its justified place in the sun.’ .. a es : 
} —— — Arrow. Cadiliac St. Paul, Minn., May 13.—A sharp | OIL FILTER DEVICE Quality of Service Must Back up Service the way = ny of a Dealer's 
Dealers attending the annual , mcrease in automobile sales in April a ae — eg “This whole mi tter { organi: 
meeting of the association expressed #94 for the first four months of this | (Continued from Page 1) ee 2 seattials tae tie seieaa’ dean 
gratification over the increased de- | Y¢#t is reported today by St. Paul | oe Soe eS. See See |. th : adie ana ina of te ae 
mand, and were encouraged greatly \dealers, The gains have been bet- 1,624,689 covers the method of using must be good, your courtesy unfail- | tO the sales and profits of the busi- 
im the belief that the backbone of |", a8 @ rule, in the sales of new the filter of the above named two ate willingness to adjust griev- ae 4 a = aoa a 
the depression has been broken and | autemobiles than of the used cars. patents, in the lubricating system. —" promptty one genes ounly il z t = : ee ee - = 
the trend upward given a good! H. E. Warren of Warren-Given, | is Sin: Sainte aioe tami dai dent beyond all question. Deliveries . an eas y one, but the rewards 
start : Inc., Buick dealer, reports that there | ” ed | must be made as promised, cars must ; Of @ successful solution are the 
" | has been an increase of about 60 | Charging that the AC Spark Plug come back to their owners free ol | greatest he can earn. 
: Louisville, Ky., May 13.—New car per cent. in new car business and|Company, owned by General Mo- | 8'€ase marks and all other evi- We have no hesitancy in pre- 
; sales in Louisville for April showed that used car sales are up about|tors, was infringing their patent | dences of careless handling. Prices | nouncing service the fundamental 
a decrease of but 17.5 per cent. un- 33 per cent. lrights in the manufacture of filters. | need not be low, but they must be factor in automobile retailing. We 
4 der April of last year. while the| Edward A. Kramer of Kramer & | The lower court held all patents in- fair and completely justifiable. They | have never seen a dealer fail who 
: cannot be far out of line with those had really made the most of his 


decrease for the four months was Diethert reports that sales for the; valid because of “anticipation and 

but 26 per cent. New car sales were | first part of 1931 have been about} prior use,” Appellate Court's find- of independent shops, and, if your | service department, nor one wholly 

756, as against 914 last year. Total|75 per cent. larger than a year ago. lings reciting that a number ol own shop is well organized. there | succeed who had not. We have seen 

sales four months were 192, as| Sales for the first few months of |“Royal Tourist” cars, equipped with '* "° reason why they should be. dealers fail who thought they had 
made service do its full job, but 


St EE ed daa 


eompared with 2,678 fer four months the year have been the best since | similar filters, were in operation | Location a Vital Factor sp , 
of last year. | 1926, J. Raymond Young, president | before the granting of patents to| “If you are at any disadvantage re one who really understood it 
_A report from Garland Lea, sec- | of the Young Motor Car Company, | Sweetland. lin the matter of location. something. through and through. It might 
=" happen, perhaps, but a dealer sound 


enough in his ideals and business 























































N policies to make his service yield € 
h its utmost possible contribution to 
| both volume and profits can gener- 
Service, Springfield, Ul, and New Jersey, which are furnished by the New rs Motor List Ce., Ps Car Division, Trenton, N. J. ally be depended on to have an 
county, city or town lists, or lists ef owners im any given section, may obtain these by addressing any of these three companies jequal mastery over the other de- 
partments of his business. 
: | 2 & | | “Indeed, one who is Jooking for 
| = os = a ‘ indications of a dealer's business 
; i v S £ = Totals prospects will do well to start by 
: | Z : = : 5 | Studying his service department, for 
r | = Fa = 3 > |its organization and administration 
. - - - |'draw more heavily upon his mana- 
Delaware | —s | 13) ft 22 10} } » oe 4) MN 8H tt 2h 8680 gerial ability than al his other 
HMinois . 41; 400 124, _720 ~ ‘1724 40, ~—-45| 258 805 | 51] 502| 12} | _18| 273| 66) 27; 17,004 rg gee put together. And, unless 
Maryland | 3 56 57) 69; 18{ 8 10, 83  182| 4, ‘74 2 68 i @ 6°? ee oe 
ae — ee — = — — ; - as —— ~— ; —., —. pe lis exit is probably coming 
Minnesota]; 6, —=«118| S30, 2386, 41S) 285] G1] 26178 ju 19] 253 223i __—*5| ‘7,816 | berore very long 
Montana ee ae | 3 ce. — Se he. Ll 3 | _— 36 2 t_si 08 | Whatever the sales outlook 
N. Dakota | 3 19 3 25! | | | 25) 55 | 2| 27! a | _ 1| 10] 57| ~b | 1,400 | therefore, now and iorever make 
Rh.Island| 2| 44) —Ss«19)—S 80) 18| 4; ‘12 29) 139] 25 54/ | 1] 28 6 1; 1,988 | things —., — in - 
—— — —_—__ — ———— —— TT = ea ere rs — sap Service end an ound your insti- 
S. Cal 1a | | 6 7 18; 3 | | 1 21| 49 | 2 ee 7 9| 1 _ | 146 | tion on bedrock.’ 
So. Dakota | l 15 7 51 2] 48; 26 | | 25 , 14| 27 3) «| ~CC«*,A 90 
Utah a eS. 7 qs] ; 3 5| oO | : Ss 1] 19 oe | 887 MOTOR WHEEL EARNED 
WestVa. | 3 35 21 41 15 | | 4 83) 151 | 12 ne 5| 91 6 2,674 $33,034.14 IN QUARTER 
Wisconsin | 13 208 83 207 25 | 2 10; «108 338 | 11 ii; sj Ss i9} 193 17 5. 6727, wansing, Mich, May 13.—Net 
Dist. of C. : ; 7 1 3.008 earnings of the Motor Wheel Cor- 
; ; 7 7 — 232: ‘ 3 - 95 1084 145 4: 976 poration for the first three months 
Totals | 82 : 1010 = 389 " 1529 Rieke 344 | | 101, a 950| 2 23 2| Ps 146! __1203| 1 sh | - = | 2 49.976 of 1931 totaled $33,034.14, according 
Dela.,’30 | 2 9| 19} 17 12] | 1 14 a Se ee eee ee 7| _ ae | 987 to the quarterly statement issued 
= | 105; 448; +191) +574 +2097 + 69; 37) = 412) 860] 102 444; 14 37 137] 270 90) 86 22,415 | here by executives of the corpora- 
Md.°30 | 21) +81; ~+«30)”~=S*=«sSSC<‘iYSSC*«* CS tC SCY ; 3 ~©=640]tiéiKD 19 3| 5,076 — ae tee aed >» = 
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How to profit from the 
S. A. E. meeting 


The S. A. E. summer meeting extends over a 
period of six days because all the papers can- 
not be read on one day-all discussions cannot 
take place on one day. You cannot expect 
factory officials, engineers and others to get 
one message from you at the beginning or 
end of S. A. E. week and expect them to see it, 

read it and remember it. Greater frequency S. A, E. 
is important especially at a time when im- 


portant men are thinking and discussing Summer Meeting 
engineering and production matters. Issues 


Automotive Daily News will be published | 
every day during the S. A. E. meeting and JUNE 
distributed not only to those in attendance 


at the meetings—hundreds of them—but to the | 3 | hs | 6 


thousands who cannot attend. All of this 
distribution is aside from the regular A. B.C. 1 1 
circulation of Automotive Daily News. ha a Y 
Advertisers who have used the S. A. E. issues 
of Automotive Daily News in years past are 
in a position to tell you of the interest this oooh 
: . . ns Continuing its custom, Automo- 

paper aroused each day-with its engineering tive Daily Mews will dleteibute 
and production news, factory news, news of copies every day at White Sulphur 

hat’ : i t th 3 Springs. These meeting issues 
whats going on eac ay a e meeting, will cover events of the day plus 


news of the whole industry all over the news of the industry elsewhere. 
Those unfortunate enough not to 

country. be able to attend the meeting will 
receive their copies by mail. 


Advertise every day during S. A. E. week. _ 


Daily Distribution at the 
Meeting 
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